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BEFORE another issue of THE SPECTATOR appears the 
Equitable Life Assurance Society will have celebrated its 
fortieth anniversary. An elaborate programme has been laid 
out for the entertainment and instruction of the visiting 
agents, not the least conspicuous feature of which will be the 
reading of the semi-annual statement of the society by Presi- 
dent James W. Alexander, which will be an exhibit of the 
standing of the Equitable at the énd of its fortieth year. That 
the society has attained an unparalleled position in these 
forty years is well known, and doubtless the semi-annual 
statement will show that for the first six months of 1899 the 
business has surpassed all previous records. Altogether, the 
three days of the anniversary gathering will be a memorable 
occasion, with only one profound regret to mar the proceed- 
ings, viz., that the illustrious founder of the society, the late 
Henry B. Hyde, has been called away within so short a time 
of the rounding out of four of the most remarkable decades 
in the history of life insurance. 





Durinc the year 1898 the sixty regular life insurance com- 
panies operating in the United States received a total income 
amounting to $325,452,134, which was $20,506,459 more than 
for the preceding year. The thirteen companies transacting 
industrial insurance chiefly had a total income of $52,355,520, 
or nearly one-sixth of the total amount. The premiums of 
the year reached $257,655,158, ordinary companies reporting 
$209,095,536 and industrial companies $48,559,622. Separ- 
ating the sources of premium income, we find that the sixty 
companies received in new premiums $35,599,817; for renew- 
als, $194,458,185 ; paid by dividends, $12,839,063; paid by sur- 
renders, $7,203,913, and from annuities purchased, $5,043,- 
541. By classifying the premiums paid by dividends and sur- 
render values we find that the aggregate income from new 
business was $46,928,795, and from renewals $205,682,822. 
Interest and other income last year reached $67,796,976, of 
which $57,864,151 was interest; $6,709,833 was from rents; 
$2,301,175 represented the profit and loss account, and $921,- 
817 came from other sources. The increase in premiums 
received during the year was $14,307,209, and in interest in- 
come $6,199,250. : 





NATURALLY the marine underwriters interested in the 
American liner Paris were much pleased last week when the 
announcement was made that the steamer had been unex- 
pectedly pulled off the rocks and safely towed into Falmouth. 
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After the vessel has been placed in dry dock an extensive 
survey will be had, and there is every probability that the 
salvage will be much higher than was originally thought pos- 
sible. When the ship was abandoned by the company to the 
underwriters her appraised value was some $750,000, and it 
is understood that the wrecking company which floated her 
agreed to get her into port for one-half the value. As they 
spent but a little over $20,000, a good profit is assured them, 
while, at the same time, the underwriters expect to so re- 
habilitate the vessel as to obtain more than $750,000, either 
from the American line or some other steamship line. In 
view of the heavy marine losses which have been incurred 
during the past eighteen months, the present position of the 
Paris is one for congratulation. Marine insurance carries 
tremendous risks, and oft times incurs heavy losses, but some- 
times, as in this case, unexpected developments turn apparent 
heavy losses into small ones. 





Last week the New York Life Insurance Company, 
through its trustees, passed a new by-law, providing as to the 
form of securities in which its assets should be invested. The 
important part of the by-law is that which prohibits further 
purchase of or loans on stocks, and arranges for the reduction 
of such investments already held, so that on January I, 1902, 
the company shall have no item of stocks owned or held as 
collateral among its assets. For some years past the com- 
pany has been gradually reducing its holdings in this respect, 
although such action has not been definitely announced as its 
settled policy. Now, however, the company stands commit- 
ted as one which will confine its stock market operations to 
bonds only. Although many stocks are equally as pro- 
ductive as first-class bonds, the New York Life evidently 
deems it the part of wisdom to err on the side of safety, and 
avoid securities subject to wide fluctuations in market prices. 
A few companies already follow this practice, in one or two 
cases through charter limitations, but answers to inquiries 
of leading companies does not tend to the belief that the New 
York Life’s example will be generally followed. It is inti- 
mated that the action of the company is inspired by the fact 
that the Prussian laws do not permit life insurance companies 
to invest in stocks of private corporations, and as the New 
York Life is endeavoring to comply with all the requirements 
of the Prussian Government so that it may be re-admitted to 
its borders, this may have had some weight in causing the 
definite change to be made. 





By the payment of one thousand dollars as a fine and costs, 
probably reaching the same amount, seventy-three fire insur- 
ance companies have gained a lot of experience as to the wis- 
dom of evading anti-trust laws. It is not to be expected that 
the decision of the Missouri Supreme Court, referred to in our 
news columns, will be at all palatable to the fire insurance 
companies, but it is to be hoped that it will impress upon 
them the necessity of keeping a very close watch upon inim- 
ical legislation, and if they cannot prevent injurious laws be- 
ing passed, then to take a firm stand until the legislature, by 
weight of public opinion, is compelled to repeal them. In 
Missouri this course should have been taken in 1895, for had 
the companies then withdrawn in a body and remained out- 
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side the State, the business interests would speedily have en- 
forced a repeal of the obnoxious law. But, as we have had 
occasion to remark before, that is not the way with fire in- 
surance companies. A compact may be made, as was the 
case with New Hampshire, but after a short time one com- 
pany breaks out, and immediately the rest are crowding each 
other to get back to the old pasture. Suppose the companies 
had withdrawn from Missouri in 1895, would they have lost 
money? ‘The records show that in the nineteen years ending 
with 1898 the ratio of losses paid to premiums received was 
nearly sixty-four per cent. Add to this the expense ratio of 
thirty-five per cent, and there is shown a profit of a small frac- 
tion over one per cent during nearly two decades. During the 
past four years the experience has been a little better, with 
the exception of 1898, the average annual profit for each of 
151 companies working out at $3,560.60, and out of this sum 
seventy-three companies have to pay nearly $2000 each, be- 
sides suffering a loss of income through a reduction of rates 
averaging nearly twenty-five per cent. Certainly there can 
be no comfort in Missouri business under such conditions, 














ECHOES OF THE CONVENTION OF LIFE UNDERWRITERS. 


Quo Vapis?—The decennial meeting of the National Association 
of Life Underwriters has closed its deliberations and passed into his- 
tory. Probably no previous meeting has afforded so complete and 
pleasant a programme for the entertainment of the delegates. The 
New York associations seemed determined to top the record of all 
past conventions, and the hospitality of the local association was of 
that splendid quality which can never be forgot. And so every one 
had a good time. A real good time is worth going a long way for, 
especially when it is conducive to a wide and pleasant acquaintance 
among the leaders of one’s own business; and if these were the de- 
clared purposes of the meeting, it might certainly be pronounced a 
glorious success. There be those, however, who insist on giving a 
business purport to these meetings, and in taking seriously all the 
high-sounding preamble of the constitution. For them it would be 
irreverent and flippant to consider this and similar meetings in the 
light of their social success, and it is nothing but fair to ascertain what 
has been accomplished along their lines. Ten years is a good long 
time—about one-fourth of a man’s active business life—and an or- 
ganization which is destined to accomplish all the great tasks which 
have been named in this preamble should by this time show some 
definite results. Can these results be shown? Let any practical life 
insurance man look about him and answer this question. Is the busi- 
ness on that high plane to which it has been annually lifted for the 
past ten years? Have the evils of the business been diminished? 
Has the standard of the individual agent, his intelligence, and in- 
tegrity been greatly uplifted? Have the companies learned to love 
each other better, and to refrain from questionable methods of com- 
petition? These are only a few of the lofty purposes which the Na- 
tional Association proclaims. Ten years of arduous labor by many 
conscientious officers and thousands of dollars have been spent try- 
ing to realize these ideals. Of course, things might have been much 
worse without these restraining influences, but why at the tenth 
mile post is it not proper to pause and to ask cui boni? quo vadis? 
Not in a spirit of criticism, but in order to ascertain if something 
more practical cannot be done, or if it would not be better to let these 
meetings be social in name as well as in fact. There will always be a 
demand for papers and addresses by prominent and successful life 
insurance men, such as Mr. Lippincott, Mr. Ide and Mr. Pattison, 
and these are always instructive and interesting, but why consume 
valuable time in laughable attempts to control features of the busi- 
ness which are entirely in other hands? Can the stream rise higher 
than its source? 


THE O_p Guarp—While it was a subject of remark that this con- 
vention was very largely made up of young men, it was pleasing and 
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picturesque to note the ever faithful old guard—the veterans who, 
though full of honors and of years, and blessed with ample worldly 
goods, are always on hand to lend their ripe counsel and support. 
How zealously they participate in the proceedings and how quick they 
are to condemn any move which does not seem in keeping with the 
dignity and traditions of the association. Among these may be men- 
tioned Messrs. I. Layton Register, the Equitable’s veteran manager 
at Philadelphia; W. M. Scott and E. H. Plummer, also of the Quaker 
City; D. N. Holway, the Union Central’s superintendent of agencies 
in New England; Eli D. Weeks, ‘Uncle Eli,” the first lord of the 
treasury; Captain Kendall of Cleveland, George H. Sutton of Spring- 
field, Mass., and others. 


FREE Discussion—These meetings have often been criticized for 
their cut-and-driedness, so to speak, for their lack of spontaneous 
and extemporaneous discussion. In this respect the Buffalo session 
was ahead of them all, as several times during the two days delibera- 
tions there were sharp, interesting tilts which brought out some first 
rate off-hand oratory and some witty retorts. This was particularly 
true of the resolution asking the companies to reduce first years’ 
commissions and increase renewals. This met with much serious 
and some levitous opposition and was probably only passed at the 
personal request of President Cochran on his claim that to defeat 
it would be to declare in favor of rebate. Also the remarkable reso- 
lution of Charles A. Wardle of Catskill, N. Y., who would ask 
Congress to add a portfolio of insurance to the president’s other 
troubles. He fairly out-cohened Cohen and made all Max’s splendid 
efforts in behalf of national supervision look like thirty cents. 


THE GENTLEMAN FrRoM PitTrsFIELD—Perhaps no one added more 
te the humor of the meeting than the Hon. William Tollman of the 
Berkshire Life. Mr. Toilman is no amateur orator, but a graduate 
of a two years’ course in the Massachusetts legislature, and when- 
ever he lifted up his voice there was a sensation. He possesses a sten- 
torian voice very similar to his illustrious fellow-citizen Daniel Web- 
ster, and an arm action which is all his own. Mr. Tollman was one 
of the hits of the convention. 


Two Sipe SENSATIONS—It was the last session and business was 
rapidly approaching the point where the nominations would be an- 
nounced, when the president announced that the chairman of the 
nominating committee wanted to meet that committee in an ante- 
room at once. It developed that a party, not a delegate to the con- 
vention, had preferred grave charges against a nominee for executive 
committeeman. The accused was called in and by his clear, manly 
statement and positive refutation completely vindicated himself in the 
eyes of the committee. 

The executive committee had just passed on the Maine mix-up by 
deciding to admit both associations, and the leaders of both factions 
were discussing the verdict somewhat warmly in a corner of the writ- 
ing room of the Iroquois. About that time another person joined 
the group, not a delegate nor an insurance man, but a publisher who 
has gained some reputation by his unique soliciting methods, and it 
was not long before he was right in the midst of the discussion. All 
at once one of the men from Maine jumped to his feet, and, turning 
to this party, reminded him that his advice had not been requested 
and that he was entirely de trop. Ata late hour the publisher was still 
trying to explain his gratuitous attitude. 

THEIR AGGREGATE INSURANCE—During the delightful luncheon 
that was given the party at the Cataract House, Niagara Falls, Mr. 
Craig, the new general agent of the United States Life, at Buffalo, 
took a poll of the delegates as to amounts of insurance carried. The 
result showed that 145 men carried $3,438,500, or about $24,000 per 
capita. Considering that the crowd contained some who, perhaps, 
for physical reasons, could not get insurance, the average shows up 
well. The largest amount on any one life was $225,000; the smallest, 
$10,000. 

Honors ror New Enctanp—The New England States have ever 
been loyal and consistent supporters of the National Association, 
and hence it was without a tinge of jealousy or regret that the mem- 
bers saw so many of this season’s honors go eastward. President 
Johnson comes from Springfield, Mr. Brightman, the winner of the 
Calef cup, hails from Rhode Island, while Mr. Sutton, who carried 
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off the Ben Williams memorial vase, is also from Springfield. Both 
the prize essays were of high quality both in the practical thoughts 
they contained and the literary style, and, as usual, the committee 
must have had a nice task in drawing the line between them. Both 
show that their authors, though young men, have studied the ethical 
as well as the commercial side of their business. 

FOREMAN AS A FISHERMAN—R. L. Foreman, the popular superin- 
tendent of agents of the Mutual Life for Georgia, made a trip to the 
Thousand Islands after leaving the convention. The fish in the pro- 
lific waters of the St. Lawrence responded to the hypnotism of Mr. 
Foreman with the readiness of the Atlanta public, and he bagged 
several heavyweight pickerel and bass with the proficiency of an ex- 
pert. His manner of playing out the line to the kickers showed a 
knowledge of piscatorial nature equal to that familiarity with human 
nature whereby he has been so eminently successful as a writer of in- 
surance. All of this was accomplished much to the discomfiture of 
his less successful companion in the boat, whose name we will not 
mention, thus helping to hide his chagrin, who dwelt that evening in 
the hearing of others on Foreman’s luck in all things. 


REPRESENTATION BY ComPANIES—While'the convention was made 
up of delegates from all companies and or purely non-company lines, 
yet several companies were represented by groups of gentlemen 
notable not only for their numbers, but their strong personnel. Per- 
haps the largest coterie was that of the Mutual Life, composed of 
Messrs. George H. Sutton of Springficld, Phillip H. Farley and 
John W. Guiteau of New York city, Herbert N. Fell, Wilmington, 
Del.; Robert L. Foreman, Atlanta; F. O. Page, Detroit; J. W. Fitz- 
patrick, Portland; Thomas Merritt, Toronto, and Mr. Buley of Buf- 
falo. Next came the United States Life with Richard O. Cochran 
of New York, E. W. Christy, Cleveland; B. F. Ess, New Haven; 
W. E. Hawkins, Atlanta; W. L. Tyler, Boston; S. J. T. Bush, 
Rochester, and Warren Craig, Buffalo. One of the strongest and 
most popular contingents was that of the Mutual Benefit, led by the 
genial Superintendent of Agencies Le Gage Pratt, who came re- 
freshed and invigorated from a trip to the Pacific Coast with his 
charming family. Then there was the only Lew D. Drewry of Ohio, 
Tennessee and Alabama, who is known and liked by every life in- 
surance man in the country, and his Ohio superintendent. A. J. Birds- 
eye. Also Messrs. Johnson and Edmunds of Detroit, and Courtney 
of Kansas City. Besides these, the Massachusetts Mutual, National 
Life and many others were well represented. 


SUPERINTENDENTS OF AGENCIES—It has become quite the popular 
thing for these important officers of the various companies to regu- 
larly attend these conventions, where they have a splendid oppor- 
tunity of meeting all their agents in a pleasant and convenient way, 
so that for them at least, the meetings have some business signifi- 
cance. They formed a notable group at Buffalo, composed of David 
N. Holway, Union Central; H. C. Lippincott, Penn Mutual; Col. 
Le Gage Pratt, Mutual Benefit; Isaac B. Snow, Massachusetts Mu- 
tual; James B. Estee, National Life, and the handsome and stately 
Moore Sanborn of the American Union. The Manhattan Life was 
well represented in the person of its brilliant young actuary, Morris 
W. Torrey, who made a host of friends. 

FELL, HERBERT NELSoN—Among more than a hundred bright 
young men, none stood out more prominently as an active, practical 
leader in his chosen business and an all around good fellow than the 
Mutual Life’s popular young general agent for Delaware. Six years 
ago he left the office of General Agent Charles H. Raymond for what 
was then considered an unpromising field, but he has succeeded in 
putting his company at the head of the list in that State and has in- 
cidentally made quite a tidy sum for himself. Despite his youth, 
good looks and business success he is still a bachelor, and this fact 
made him a bright particular favorite among the ladies who come to 
put spirit into these meetings, like champagne at a dinner. The yel- 
low novelist might add that he easily fell a victim to their charms, 
but Fell merely sipped the sweets and departed from the Pan-Ameri- 
can city untrammeled and uncommitted. 

MERRITT, THOMAS—Quite a number of the leading life under- 
writers at the Buffalo meeting came from our neighbor just across 
the Niagara river, and prominent among these was the manager of 
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the Mutual Life’s interests in the provinces of Ontario and Manitoba 
and Northwest territories, with headquarters at Toronto. Managers 
in the States who complain of fierce competition should take a look 
over into the British colony if they want to see the real thing. Be- 
sides the seven strong companies which have their home offices in 
Toronto, there are about ten other Canadian companies who are his 
active competitors for business among a people greatly predisposed 
by prejudice to discriminate against United States institutions. In 
the face of all this Mr. Merritt gives his company a handsome busi- 
ness, and is prominent and popular in all affairs of Toronto and the 
Provinces. 

Dr. ORONHYATEKA—Life insurance men who have for years gone 
up against the name of this leader in Canadian fraternal insurance 
without any hope of ever pronouncing it, will be delighted to learn 
that in his own home the correct idiomatic pronunciation is “Iron- 
tea-kettle.” But the doctor is a power in his own land, and polished, 
able and distinguished, he is at the same time a good advertiser and 
the Independent Order of Foresters has greatly progressed under his 
management. 





SPECTATOR SURVEYS. 


IN AND ABOUT NEW YORK. 

Circulars, bulletins, rulings and “query” sheets have been coming 
thick and fast during the past few weeks. Countermen are at their 
wit’s end to keep up with the almost endless number of rulings and 
other intricacies connected with Exchange matters. It is a pleasure, 
therefore, to note an intention on the part of the manager to issue a 
new hand book and this at an early date. Such a publication, up-to- 
date in its list of rules and regulations, will greatly strengthen the 
Exchange. 

Under circular No. 53, Manager Hess asks for suggestions regard- 
ing a new edition of the hand book from those who most constantly 
use the book. A very wise and practical move. 

Efforts are about to be made looking to a revision of present laws 
in Cuba relative to insurance matters. 

W. E. Lowe of Johnson & Higgins sailed yesterday for Europe on 
the steamer St. Paul. 

For the past few days grain storage lines have been active. Store 
No. 215 of the Brooklyn Wharf and Warehouse Company is occu- 
pied, in part, as a grain dryer. 

The insurance on the stock and machinery of the Gray Lithograph 
Company’s establishment, Nos. 13 and 15 Laight street, was placed 
last week by Broker Frank S. Parker, with full coinsurance, auto- 
matic alarm and sprinkler clauses attached, the rate is .8676. 

Brooklyn shore-line stores are receiving attention from experienced 
underwriters. 

Nos. 35 and 37 North Moore street—cold storage warehouse— 
continues to be in active demand as an “affidavit” store. 

The peculiarly worded rule in circular No. 48. as to rate reductions, 
and to which reference was made last week in these columns, has 
been modified. Circular 53, in referring to this rule makes the fol- 
lowing announcement: 

A policy that has been written and gone into effect may have the 
rate reduced thereon in case that a new lower rate card is put in the 
cabinet, provided such new lower rate is the result of a change of 
hazard, and such change may be taken for granted in the case of 
cards issued after the date of this ruling unless the card has printed 
thereon the words “Reduction of Rate Without Change of Hazard 
(See Agreement Section 15).” 

The brokerage committee has issued 2 cautionary slip relative to 
Carl V. Schoonmaker, who, it is informed, “ has been placing insur- 
ance below Exchange rates,” and notifies companies as well that he 
“does not hold a broker’s certificate.” 

The past few days have been busy ones for cashiers of local de- 
partments. Their chief occupation has been that of sending out 
cancellation notices for unpaid premiums under the rules of the Ex- 
change. The number of those for each office ranged from about 
ten to upwards of two hundred. It is quite probable, however, that 
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this unpleasant function will not be so prominent in office duties as 
the months roll on. 

The regular July meeting of the New York Board of Fire Under- 
writers was held yesterday. 


The row of buildings numbering from 468 to 478 Broome street 
represented a rather crowded section. The block is now classed 
among the “affidavit” collection. 


September renewals have commenced to appear. 


Residents of Bedford Park, in the Bronx, have asked Commis- 
sioner Scannell and Chief Croker for fire protection in that locality. 
They have been assured that efforts will be made to locate a company 
in Bedford Park and the Board of Estimate and Apportionment will 
be asked for an appropriation of money sufficient for the purpose. 


Continental’s semi-annual statement for the six months ending 
June 30 shows the following items: Gross assets, $9,249,653; rein- 
surance reserve, $3,859,041; net surplus, $3,577,202; a gain, as the re- 
sult of the six months transactions, as follows: Increase in reserve 
for insurance in force, $96,122; increase in net surplus, $97,967; in- 
crease in gross assets, $172,539. The gain in the various items does 
not come, however, from profit on the business, but is due to the 
banking and investment profits. The insurance account for the six 
months shows an excess in expenses and losses over premiums 
earned of over $100,000. In the circular letter giving the figures 
President F. C. Moore closes with a sentence of six words which 
contains the real solution of fire insurance troubles—“the rates are 
simply too low.” 

Dividends have been declared by the following companies: Pacific 
Fire, 5 per cent; United States Fire, 4 per cent; Continental, 12%4 per 
cent; Commercial Union, 2% per cent; Phenix, 5 per cent. 





CHICAGO AND THE WEST. 

The restlessness prevailing in St. Louis, Cincinnati and Cleveland, 
is spreading to Chicago, and while the business outlook for the com- 
ing fall and winter is undoubtedly excellent, the commission question 
is still a problem as great as it is ancient. It is openly reported that 
as the result of the recent inquiry in Union circles as to the com- 
missions paid on the Chicago business, Weed & Kennedy and 
Charles Lyman Case admitted paying their Chicago representatives 
more than the rules allowed. 

In the meantime the Chicago Underwriters Association is lying 
dormant as to the principal evils which afflict it, no steps being taken 
to put into effect the new constitution and by-laws, and a general 
indifference being shown as to either chronic or temporary violations 
of the rules relating to compensation allowed solicitors and brokers. 


The general agents do not claim to be subject in their reinsurance 
exchanges to the local rule limiting commissions on such business 
to fifteen and twenty-five per cent, as they prefer to make their own 
bargains on even a higher basis. Another attempt is now to be 
made to change the commissions on reinsurances to ten and fifteen 
per cent, same as on direct business, but in the present temper of the 
street this move is regarded as futile. 


There is quite a sentiment in favor of making an agreement with 
the Union companies to fix the compensation to Chicago agents at 
twenty and thirty per cent, or twenty-five per cent straight, instead 
of fifteen and twenty-five per cent, so as to admit of an increase in 
brokerage to a level fifteen per cent (on all business), except, of 
course, in the case of salaried solicitors. The truth is that the agents 
are not, as a rule, earning enough to warrant many of them con- 
tinuing in business, and a straight commission of twenty-five per cent 
with a straight brokerage of fifteen per cent thereunder constitutes 
a compensation fairly merited by the best agents and brokers and, 
moreover, now actually paid by the non-Union companies generally. 

Wesley is credited with “allowing” that there was no good reason 
why the devil should have all the good times, and similarly there 
would seem to be no good reason why the non-Union companies 
should have all the best attractions for agents, from the standpoint 
of the Union manager. 


Fisher, Martin & Wurts have made another addition to their 
flourishing agency in the shape of the Insurance Company of the 
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State of New York, recently represented by George M. Harvey 
& Co. 


Adolph Loeb, H. Darlington and T. W. Letton have been elected 
to act upon the executive committee of the Chicago Underwriters 
Association. At the recent quarterly meeting Manager Glidden was 
instructed to confer with the city officials with a view to securing 
improved water service in the Hyde Park and Englewood portions 
of the city. 

Manager Case of the London Assurance has been here again and 
persuaded W. F. Braun to give up the proposed connection with the 
Milwaukee Mechanics and resume his relations as Cook County man- 
ager of the London Assurance. 


BOSTON AND VICINITY. 


In a recently published letter, Edward Atkinson of the Boston 
Manufacturers Mutual Fire, writes interestingly on “Domestic In- 
cendiaries,” which he denominates as damp sawdust used in sweeping 
and afterward thrown away in waste barrels, oily rags used in rub- 
bing down furniture and for wiping sewing machines, greasy ham 
bags, steam pipes in too close contact with woodwork, and matter 
of a similar nature. ‘These fire fiends,’ he says, “are or may be 
tolerated in nearly every hotel or dwelling house in Boston.” Mr. 
Atkinson refers to the burning of many fine houses, supposed by the 
public to have the best protection against fire that wealth can pro- 
vide and to recent hotel disasters, and demonstrates that in each of 
these cases fire could in all probability have been prevented by proper 
attention to construction in the first place, and to proper disposition 
of waste and refuse when the buildings were occupied and used. 
Next to damp sawdust, which contains grease, and which stored 
away in barrels heats up and gives off heavy combustible gases, the 
greatest incendiary which infests many houses of the best class is 
found in the rags used in rubbing many compounds upon the orna- 
mental woodwork and furniture of the house. While in use these 
rags are frequently kept in pantry drawers, and in many cases fires 
have been found to have their origin in such pantries. In conclu- 
sion, Mr. Atkinson says: “If the owners and occupants of a single 
block, especially a business block, would combine and employ a 
competent man to inspect their premises on their own behalf, and to 
keep them safe, they would probably be amazed at the kind and num- 
ber of great and easily removable dangers which they are tolerating 
in total ignorance of them.” 

The relocation of Engine 22, for eighteen months has been a source 
of bitter contention between various departments of Boston’s city 
government, with the result that the matter has been in deadlock 
most of the time and the net result accomplished up to date, nil. 
Engine 22 was the nearest home of any of the department apparatus 
to Copley square, where property of immense value is located, and 
when the Consolidated started in to cut a swath across the city for 
entrance to the Southern station, engine 22 stood in the way and 
the proper authorities were given nearly a year’s notice of what was 
to happen. Then some aldermen with real estate interests in the 
neighborhood thought it would be a good idea to sell the particular 
lot they were interested in to the city; Fire Commissioner Russell 
and the Mayor agreed on another suitable and far less expensive 
location. The aldermen said they wouldn’t play if their lot wasn’t 
taken; the Common Council felt grieved at having had no finger in 
the pie and jumped in with another proposition, the railroad com- 
pany tore down the engine house and the company and belongings 
were moved to Bristol street headquarters, three miles waway, where 
they still are, and where they are likely to remain for a long time 
to come. Petty politics and contemptible bickerings have thus de- 
prived the choicest portion of our city of a valuable part of its fire 
protection. 

The Boston Manufacturers Mutual reports losses of $19,495 in 
June, the principal losses being at the Fremont and Suffolk mills 
in Lowell. The June dividend was eighty-seven per cent. 

Henry R. Turner, agent of the Greenwich for this city, is again 
at his desk after a year’s absence due to ill health. 

Last week, a gentleman giving his name as Mr. Bond of New 
York called up Mr. Macullar of the North American, with a request 
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for the name of the company’s attorney. A little conversation over 
the wire ensued with the result that Mr. Bond was not gratified. He 
then tried the Insurance Department with no better success, but 
finally got what he wanted among some court files, and lost no time 
in calling on the North American’s attorney, to whom he offered a 
little “commission” of $7000 for the attorney’s assistance in enabling 
“Mr. Bond” to secure fifty-one per cent of the company’s stock. 
The offer was declined in terms more emphatic than polite. 


S. P. Perrin of Rothery & Perrin, while firing a salute from his 
yacht recently, lost the thumb and two fingers of his right hand. 


Life and Casualty Notes. 


In these days of melons and garden sass, when news is a rarity and 
to think is a burden, the three per cent reserve is a sweet boon to in- 
surance writers. Commissioner Cutting has had his say about it in 
his usual emphatic style, and he is decidedly “agin” it. A great deal 
has been said regarding the attitude of the Massachusetts companies 
on this new standard of solvency. Where real opinions can be 
gleaned they seem to be divided on some points, and it is even said 
that the American Table of Mortality has some advocates with them. 
At any rate, the Massachusetts companies are quietly but steadily 
preparing for the change. While they are about it some other 
changes in the law might be made in the line of greater freedom in 
some particulars which bind pretty tightly at the present time. 


The canvass for the speakership of the lower branch of the next 
legislature has reached a point where the connection of one of the 
candidates with the fraternal order known as the Pilgrim Fathers is 
being dragged into it. This will no doubt produce no inconsiderable 
influence in his favor, but not to the extent which it would have 
exerted a few years since, when the prospects of the fraternals were 
much brighter than at present. 


The injunction and receivership proceedings against the Merchants 
and Manufacturers Life Association came up before Judge Fessenden 
of the Superior Court on Wednesday. The injunction was continued 
and the whole matter was referred to the full bench of the Hampden 
County Court in September. It will be remembered that in order to 
escape the requirements of the Dewey law, this association, which 
contains in its directorate some of the same parties connected with 
the Bay State Beneficiary, tried to transfer its assets and members to 
a fraternal order, said to have been organized for the express pur- 
pose. All recent laws here have had for their purpose stricter control 
of insurance, and the move of the Merchants was promptly met and 
enjoined. Of course, individual members are at liberty to secure cer- 
tificates in the Colonial, and they have largely done so, but the assets, 
per order of the court, cannot be transferred until the injunction shall 
have been removed. 

The Northwestern Mutual Life every year invites its “star” agents 
to attend the annual meeting of the company at Milwaukee. On 
Thursday quite a party connected with the Louis E. P. Smith agency 
left Boston, going to Baltimore by water and thence over the 
B. and O. The party was made up of General Agent Louis E. P. 
Smith and Special Agents W. N. Mears, H. G. Powning, A. E. Car- 
penter, William Lindsley, Charles E. Parks, Daniel P. Donovan, 
Byron Wells and F. H. Wood. On Sunday night William F. Bache, 
Herman Goedicke, S. T. Crosby and Raymond Hayes will go from 
the Bache agency. 


Companies operating here under the former assessment law of this 
State and which have qualified under the Dewey law are the Boston 
Mutual Life and the Atlantic Mutual Life (formerly the Greenfield 
Life Association) of this State, and the Bankers of New York, the 
Fidelity Mutual of Philadelphia, the Mutual Reserve of New York 
and the Maine Benefit of Auburn, Maine. There are one or two 
companies missing from the list with the probability that they will 
not be heard of again. Massachusetts, which did so much in the past 
in the way of condoning the faults and misdeeds of assessmentism, 
has the distinction of being the first State to close the door to their 
continuance as such. When the new contracts are submitted for ap- 
proval there is still room for dispute, as it was stated last spring when 
the matter was in committee that the “safety clause” would still be 
a distinguishing feature with this class of companies, and it was also 
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declared. with equal emphasis that the law did not permit such con- 
tracts. 

The Insurance Department has issued its list of brokers for this 
State. There are 1717 in this year’s list as against 1665 a year ago. 





INDUSTRIAL INSURANCE. 





{Our readers will oblige by sending us suggestions, items of news, etc., such 
as appointments of superintendents and assistant superintendents, or anything 
of interest in connection with industrial insurance.] 

—E. C. McCaul'ff has been promoted to an assistancy in the St. Louis 
district of the John Hancock. 

—Assistant Superintendent A. Kenny of the Prudential’s Chicago No. 2 
district was married last week. 

—The Prudential’s Indianapolis district No. 1 is now pleasantly located 
in new offices in the Claypool block. 

—The Metropolitan has opened a new district at Mansfield, Ohio, in 
charge of Superintendent C. C. Juhl. 


—Agents of the Prudential’s Norristown district held an enjoyable picnic 
at Saratoga Park, Pottstown, on June 24. 

—E. F. Denihan of the Sun Life’s district of Chicago No. 1 has been 
made assistant superintendent of the district. 

—The agents of the Prudential’s Mansfield (Ohio) district had a very 
enjoyable outing at Cedar Point a few days ago. 

—Assistant George Hare of the John Hancock’s Springfield district has 
been transferred to Holyoke as a detached assistant. 

—Schuyler D. Forest has been promoted to an assistancy in the John 
Hancock’s Syracuse district. He was formerly in the Albany district. 

—Joseph J. Hayes, one of the Metropolitan’s Brooklyn agents under S. 
S. Voshell, has been arrested, and pleaded guilty to a charge of embez- 
zling $84. 

—The Prudential has started a new straight canvassing district at 
Paterson, N. J., in charge of Superintendent P. Amann, formerly of Long 
Island City. 

—The offices of the Sun Life’s Chicago No. 1 district, under Superin- 
tendent Scott, are being transferred to large and finer quarters in the A. 
J. Stone building. 

—William H. Riley has been appointed superintendent of the Pruden- 
tial’s Manyhunk (Pa.) district, succeeding Henry A. Houck, who resigned 
owing to ill health. 

—Carl Bradley has been promoted to an assistancy in the John Han- 
cock’s Springfield (Mass.) district, succeeding Charles Foley, who resigned 
on account of ill health. 

—The Brazil division of the Prudential’s Terre Haute (Ind.) district 
made the best showing in receipts for the past year, and was tendered a 
banquet by the company. ‘ 

—The annual convention of the New Jersey Association of Prudential 
Superintendents was held at Atlantic City on the 8th inst. Many promi- 
nent Prudential field men were present. 

—Thomas R. Murphy was recently promoted to the assistant superin- 
tendency of the Metropolitan’s Haverhill (Mass.) district, and celebrated 
the event by giving a banquet and reception, at which many of his co- 
workers and friends were present. 

—The Metropolitan’s Jersey City staff had an outing at Shooting Park, 
Newark, on the 8th inst. Many novel and amusing athletic games were 
indulged in, and the occasion was a most enjoyable one to the assembled 
agents and their friends. 

—The building of the Sun Life in Louisville was the scene of an elab- 
orate entertainment tendered by the company to the local agents on the 
8th inst. An excellent programme was rendered and addresses were made 
by several of the company’s officials. 

—J. L. Overman of the Metropolitan’s Omaha district has been pro- 
moted to an assistant superintendency at Des Moines, Ia. He succeeds 
Assistant J. W. Keefe, who has been transferred to Marshalltown to take 
the place of Assistant Rogers, resigned. 

—The Georgia Industrial Insurance Company was recently organized at 
Atlanta, with the following officers: President, W. W. Austell; secretary, 
T. J. Brown. The company will engage in industrial, fire and life busi- 
ness, and will be operated on the mutual plan. 

—The following changes in the field forces of the Sun Life of America 
are noted; W. W. Clark has been given a detached assistancy at Algiers, 
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La., and E. L. Beekman has been given a similar position at Denison, 
Tex.; D. W. Burt has been given an assistancy at Montgomery, Ala., 
under Superintendent Silvers, who was recently promoted from an assist- 
ancy in Superintendent J. A. Ferguson’s district at Galveston. 


—The Association of Prudential Superintendents of the State of New 
York held their annual convention at the Thousand Island House at Alex- 
andria Bay last week. The convention lasted four days, and was attended 
by a large number of prominent Prudential men from New York and ad- 
jacent States. 


—One of the British industrial companies which has come rapidly to the 
front in recent years is the Refuge Assurance Company. Its figures for 
the past ten years show that it has almost doubled in size during that 
period. Thus its premium income from the industrial branch in 1888 was 
£481,499; in 1898, £930,998; claims paid in 1888, £189,076; in 1898, £403,- 
021; industrial funds end of 1888, £163,601; end of 1898, £495,487. In 
spite, therefore, of the marvelous growth of the mighty Prudential of 
England, the industrial business affords opportunities to all active com- 
panies, and the same is true in this country. The eight million industrial 
policies in force in the United States to-day can easily be doubled. It 
rests with you, Mr. Agent, Mr. Assistant, Mr. Superintendent, to do your 
share of the doubling. 








NEWS OF THE WEEK. 


The National Association of Life Underwriters. 

150 delegates, other insurance men and insurance journalists 
attended the tenth annual convention of the National Association of Life 
Underwriters at Buffalo on Wednesday, Thursday and Friday last. The 
cenvention met in session at 10 o’clock on Wednesday morning in the 
building of the Women’s Educational and Industrial Union. It was called 
to order by President Richard E. Cochran. 

Rev. E. H. Dickinson of the Northern Presbyterian Church offered 
prayer, after which the secretary called the roll. The following asso- 
ciations of life underwriters were represented at the convention: Boston 
Life Underwriters Association, Cincinnati Life Underwriters Associa- 
tion, Cleveland Association of Life Underwriters, Connecticut Life Under- 
writers Association, Georgia Association of Life Insurers, Grand Rapids 
Life Underwriters Association, Indiana Life Underwriters Association, 
Iowa Life Underwriters Association, Kansas City Life Underwriters Asso- 
ciation, Life Underwriters Association of Chicago, Life Underwriters 
Association of New York, Life Underwriters Association of Eastern New 
York, Life Underwriters Association of Western New York, Life Insurance 
Agents Association of Chattanooga, Life Underwriters Association of 
Western Massachusetts, Michigan Life Insurance Agents Association, Min- 
neapolis Life Underwriters Association, Life Underwriters Association of 
Nebraska, Philadelphia Association of Life Underwriters, Pittsburg Life 
Underwriters Association, Maine Life Underwriters Association, State 
of Maine Association of Life Underwriters, Wisconsin Association of Life 
Underwriters. 

Ss. J. T. Bush, president of the Life Underwriters Association of Western 
New York, warmly welcomed the delegates to Buffalo in an eloquent and 
most interesting address. He was followed by Mayor Conrad Diehl of 
Buffalo, who extended the freedom of the city to the delegates, and pre- 
sented to President Cochran a large gilded key several feet long, being 
emblematic of the key to the city. 

Mr. Cochran then delivered the president’s address, which was printed 
in THE SPECTATOR of last week. Delegates from che New England 
Women’s Life Underwriters Association were extended the courtesies of 
the convention floor. Mrs. Potts, one of the delegates, took the platform 
and made an address, which was heartily applauded. 

George E. Ide, president of the Home Life Insurance Company, then 
delivered an address upon “The Life Underwriter.’ Following is an ex- 
tract from Mr. Ide’s interesting address: 





SOME 


Under the terms of all policies the delivery of a contract of life insur- 
ance can only be made upon one basis—that is, upon the payment of the 
full premium. Our definition may, therefore, be slightly enlarged, and 
will read as follows: ‘‘A life underwriter is one who delivers policies of 
life insurance and who collects the full premiums.” 

Whatever the practice may be in certain quarters, I maintain that any 
man who, in the pursuit of his profession, does not meet the requirements 
of this definition, is not entitled to be included in your association, or 
considered in the presentation of this subject, and it is well to note that 
this definition eliminates, as it should, the so-called agent who simply 
“writes’’ business and does not deliver it, as well as the “‘trader’ and the 
“rebater.”’ 

In my treatment of this theme I wish to have it clearly understood that 
I intend to approach it in a practical way. Such abuses as exist will be 
mentioned, but I will not consume your time by introducing to you an- 
ideal life underwriter under imaginary surroundings. I merely hope to 
show briefly what the underwriter should be and what can be done to 
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make your profession productive of the greatest good under existing con- 
ditions. 

If we could eliminate the evils from the profession of life underwriting 
poe rest would take care of itself, and I propose to mention some of these 
evils. 

First, Rebating.—I have stated that a rebater is not a life underwriter, 
and therefore you may wonder that I devote any attention to him, but as 
a factor in the situation he must be considered. The rebater is not a 
producer in any sense. He is a parasite, deriving his meagre sustenance 
from the fruit of others’ labors, and undermining the healthy growth of 
the general system. ‘Evil he is and evil does.’”” Why does rebating 
exist? Some say because the public insist upon it; others, because the 
companies tacitly, at least, encourage it; others, because high commis- 
sions have fostered it. Grant for the sake of argument that each of these 
conditions’ has assisted in its culture; none of them is the cause. The 
cause of rebating is lack of honor and lack of justice in business rela- 
tions—shall I use the simple term dishonesty? The official who winks at 
it, the insured who accepts it and the agent who gives it, are, in my 
opinion, untrue to themselves and dishonest to their associates. It is an 
easy way to dispose of one’s goods, and the temptation is often well nigh 
overpowering, but it is not fair and has no place in your system. I know 
it has its defenders, but I have never heard an argument in support of it 
that could not be reduced to lukewarm justification of its use for pur- 
poses of self-defense. 

Its advocates will tell you that the commission is the property of the 
agent, and that he has the right to dispose of it as he sees fit. This seems 
at first glance plausible, but it only half states the case. Is the com- 
mission absolutely the property of the agent, and for what purpose is it 
given? Under the present system of large first commissions, it must be 
remembered that the company discounts the future in favor of the agent 
in order to give proper remuneration for his services, trusting to his 
honest work to insure a stable business which will, in the future, be re- 
munerative to the company and reimburse the company for the commis 
sions advanced. Without such assistance few agents could hope to write 
sufficient business to provide a proper income for their daily needs. Any 
diversion of this commission into other channels than those for which it 
was specifically given defeats the intended object. Further, the agent who 
gives the rebate and the applicant who receives it are not the only parties 
icterested in the matter. The company is interested because rebated 
business is not stable, and is therefore unprofitable, and all other agents 
are interested because of the demoralization of rates which must inevitably 
follow. If you wish to understand what a rebate is—imagine if you can 
what the agent did who offered the first rebate. It is notable that his 
name is not emblazoned on your rolls of honor. 
action, had no motive other than a desire to take an unfair advantage of 
scme competitor. His fertile brain discovered in the concession to his 
client a means of surreptitiously ruining his rival. You may rest assured 
that he was not so proud of his ingenuity that he unfolded his discovery 
to his fellows. The rebate has been and always will be the child of dark- 
ness, and dreads the light. Even its strongest defenders do not advocate 
its open employment. 

How can it be prevented? The solution of this question is by no means 
simple. Compacts between companies, no matter how sincerely entered 
into or how strictly enforced, will act as a restraining influence, and that 
is all; to insert in the policy contract restrictions on this point might 
deter some applicants from accepting a policy under rebate conditions, 
but would accomplish nothing further; the persistent and untiring action 
ef the companies themselves will do much to lessen its popularity; but 
none of these is a remedy. We must go deeper and seek out the real 
source of the trouble. Restraints and checks are valuable, and I am 
strongly in favor of them all, but we are looking for the cure. I said a 
few moments ago that this was intended to be a practical discussion. As 
a practical man I state it as my firm conviction that this disease cannot 
be eliminated until the life underwriter is educated to believe that the 
scheme, in its inception, is dishonest, and therefore unworthy of his 
sanction. In proportion as your motives are sincere and honest in just 
that proportion will this evil diminish, and the most effective method of 
attack for you will not be specific in its character, but must be by culti- 
vating an “esprit de corps’’ that will not tolerate any underhanded meth- 
ods, of which this is, in my opinion, the most glaring example. It does 
not require the millennium to make this state of affairs possible. It gives 
me courage to look back and see the progress toward dignity and manly 
strength which your guild has made even in the last twenty years. Can 
you afford to believe that further development on proper lines is not prac- 
ticable, that it is the mere hope of dreamers and of visionaries? In your 
National Association, in your local bodies and, what is still more im- 
portant, in your individual capacity, you have a power which, if exercised 
on the lines I suggest, would be practically resistless. Exercise it con- 
stantly and persistently for the uplifting of your work and you will be 
amazed at its efficiency. Am I relying too strongly on the character and 
ideals of your body? I think not. 

Some years ago I had an experience in one of our large. cities which 
made a great impression on my mind. I called upon a friend, a local 
merchant of large business experience. He informed me that he was 
contemplating increasing his line of insurance, gave me the name of the 
agent with whom he was negotiating, the description of the kind of policy 
suggested, and stated that it was arranged that he should pay only 
twenty-five per cent of the premium. This agent was a man of influence 
in the city, a general agent with a large territory under his control. 
During my stay in the city I attended a luncheon given by the local under- 
writers’ association. The subject discussed was “The Rebate,’ and the 
most eloquent post-prandial orator was the agent above referred to, who 
inveighed against the evil in severest terms. He was also an officer of 
the association, but his reputation as a practical rebater was notorious. 
Now, on account of his high position the gentlemen of that association 
did not have the courage to meet the issue, investigate these vague 
rumors and discipline the offender. On the contrary, for some time he 
continued to receive at their hands all the honors which they could bestow 
upon him. This I fear is no peculiar case. It may be one of many. 

In short, this is my position on this important question. If high pres- 
sure encourages rebates (as it does), stop it, and this is largely to be 
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done by the executives of the companies. If bonus commissions foster it 
(as I believe they do), eliminate them from all contracts. If active and 
fearless surveillance by your local organizations is of any avail in sup- 
pressing the evil, cultivate such investigation by every means in your 
power. But above all, bear in mind the dignity of your profession and 
the intrinsic value of the goods you sell and remember the ruinous effect 
upon the public mind of establishing local bargain counters for the sale 
of life insurance policies. When rebating causes the rebater to lose caste 
among his fellows, it will cease, and not until that time. 

The report of the executive committee was read by the chairman, I. 
Layton Register. The report touched upon the small attendance at the 
executive committee meeting at Philadelphia, February 15 and 16, owing 
to the severe blizzard at that time, and referred at length to the address 
of welcome of Joseph Ashbrook extended at the banquet given to the 
members of the executive comtmittee on that occasion. Mr. Register 
said that the executive committee had recommended changing Article 8 
of the by-laws, which requires the executive committee to meet within 
six months after the date of the annual convention, so that the mid-year 
meeting shall be held at least four months before the regular annual con- 
vention, which change was asked for for the purpose of avoiding inclement 
weather. The executive committee recommended that in view of the fact 
that women agents were organizing organizations it would be well to 
amend Article 9 of the constitution so as to admit such associations to 
auxiliary membership. 

This brought out a motion that the report of the executive committee 
be accepted and its consideration postponed. A delegate moved to adopt 
the report at once, which was warmly endorsed by Mr. Bishop of Chicago, 
who hoped that the association would not only make the ladies full mem- 
bers, but give them the right to vote and hold office. 

Mr. Aldrich of Grand Rapids endorsed the remarks of Mr. Bishop, but 
Mr. Goulden of New York said that as it was evident the convention had 
entered upon a debate which would last for some hours, he desired to re- 
new the first motion that the report of the committee be accepted and 
postponed for further consideration. 

At the afternoon session Dr. John A. Fowler, editor of The American 
Exchange and Review of Philadelphia, delivered an address entitled ‘‘The 
Premium Dollar.” 

Charles W. Dayton, ex-postmaster of New York city, next spoke on 
“True Life Insurance.” 

The committee on nomination of officers for the ensuing year was then 
appointed. 

Mr. Munson of the Life Underwriters Association of Western New York 
then presented the following resolution on rebates, which was widely 
discussed: 

The system of rebating is recognized as being a wrong, is regarded a 
reproach, and is reprehended by the companies, their officers and their 
Managers; but in spite of the measures taken to discountenance the 
practice and of the temporary suspension from business of a number of 
men who have been adjudged guilty thereof, we, the members of the 
National Association of Life Underwriters, respectfully urge that the life 
insurance companies should take some action which will be calculated to 
deal a death blow to the pernicious system; therefore be it 

Resolved, That we, the members of the National Association of Life 
Underwriters, respectfully urge the companies to consider the advisability 
of reducing the first year’s commissions paid on new business, and in- 
creasing the renewal commissions paid, in order that the greatest possible 
encouragement shall be given to the writing of bona fide business only 
and its maintenance upon the books of the companies. 

The debate was participated in by Mr. Holway of Boston, Mr. Tollman 
of the Western Massachusetts Association, Mr. Bishop of Chicago, Mr. 
Fricke and Mr. Goulden of New York, Mr. Aldrich of Grand Rapids, Mr. 
Foreman of Georgia, Mr. Kendall of Cleveland, Mr. Fowler of Philadel- 
phia and Mr. Guiteau of New York. It was finally adopted by the asso- 
ciation as submitted. 

On motion, the secretary of the association was instructed to advise an 
officer of each life insurante company of the action taken by the con- 
vention. 

The association having adjourned until Friday morning, the delegates, 
with their ladies, enjoyed a delightful drive through the city of Buffalo 
and suburbs, and on Thursday the delegates and their ladies visited 
Niagara Falls, and were handsomely entertained all day by the Buffalo 
and Western New York life underwriters. 

The arrangement to crowd the proceedings of Friday into a single ses- 
sion somewhat concentrated the work, and an unusually large amount 
was carried through in the three hours devoted to business. 

An address by L. Brackett Bishop, manager of the Massachusetts Mu- 
tual at Chicago, was so well received that one of the delegates declared his 
intention of making the speaker the Bishop of the body hereafter. Mr. 
Bishop said that life insurance had become one of the common things of 
this world, like air, water and the man who knows it all. There were 
seme pleasantries fired at the general officers of the companies, who sel- 
dom died and never resigned, and the agent was taken up with the remark 
that if he is true to his calling he knows no “‘no” and is never aware that 
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he is whipped. The agent with an exhaustive sense of humor was always 
provided with material for fun in the attitude taken by prospective policy- 
holders. There was a hint that more than one sort of agent could be 
found in the allusion to the one who wrote $1,000,000 in a year and wants 
to borrow a quarter whenever you see him. The speaker favored the 
woman agent. She was pledged to write nothing but woman risks and 
ended by capturing one man and then going out of business. He was on 
the side of admitting women to the association and lowering first commis- 
sions. 

The special committee to secure the modification of Referee Reed’s 
rules reported that it had visited the ex-speaker, and he had agreed to 
take up no complaints till they had been sent to the company of the com- 
piaining agent and came to him from that source, or from the local life 
underwriters’ association. 

Chairman Farley made a report on the new prize, to be known as the 
Ben Williams memorial cup prize. It had been a matter of embarrassment 
that there had been only a first prize given for the essays offered in com- 
petition. It had been felt that the second best essay should receive some 
special recognition, and this had now been done. 

Following is the essay of William E. Brightman of Tiverton, R. I., to 
whom was awarded the first prize—the Ben S. Calef loving cup: 


QUALIFICATIONS ESSENTIAL TO THE BEST SUCCESS OF THE LIFE IN- 
SURANCE AGENT. 


In considering the qualifications essential to the best success of the life 
insurance agent I will place at the head of the list character. Reputation 
is what we consider a man to be and we find ourselves ofttimes mistaken; 
but character is what a man really is, and endureth forever. Character is 
bounded on the north by sobriety, on the east by integrity, on the west 
by industry anid on the south by gentleness. The foundation and key- 
stone of character is honesty, and, beliving as I do, that the confidence 
one man has in another is the basis of their business relations, and seeing 
on every hand the non-success of men who it would seem had nearly 
every other qualification but the important one of honesty, I would say 
that it would seem that it was almost impossible to succeed without being 
honest. To the life insurance agent, then, who would be successful I 
would say, let honesty of purpose be your watchword, to your company, 
to the insurance public, to yourself, to everybody. 

The next point I shall take into consideration will be the important one 
of health. We are not all blessed with perfect health, and while it is 
true that perfect health is often hereditary, it can be cultivated. Much 
has been written in regard to the care of the body, and a word to the wise 
is sufficient. 

The matter of adaptability for the work should be given much consid- 
eration. I believe generally that we come into this world with talent 
for some certain kind of work, and in taking up the life insurance busi- 
ness a person should have some love or, at least, interest in the work. 
Life insurance seems to have been in the past often taken up as a make- 
shift for some other kind of business, and has generally turned out un- 
successfully. To make a success of the life insurance business we shouid 
Lave talent for the work, and a specialty should be made of it, the same 
as any profession. A man’s life is none to long for a thorough knowledge 
of the life insurance business. 

A companion virtue to talent is tact. Talent without tact is often 
wasted. Tact is the qualification through which we do the right thing at 
the right time. Tact is the qualification which teaches us to treat every- 
body well, but nearly everybody differently. Successful people generally 
heve this qualification well developed. 

Energy of purpose is the next point I shall consider. This is a most 
necessary qualification for any business man, for a man may be honest, 
may have talent for the business, and show tact towards the public, and 
still not reach the ideal standard of the successful life insurance agent 
without energy or hard work. You must be alive and show some en- 
thusiasm in your business. This is not an age for drones to succeed. 
You must visit the public and not wait for the public to look you up. 

To be a successful life insurance agent the importance of being a keen 
observer and the converting of his convictions which he has acquired 
from the habit of observation into actions can scarcely be overestimated. 
Among other things which he should observe and act upon I will men- 
tion the following: He will observe that cleanliness is akin to godliness; 
he will wish to be well posted, and therefore will read and travel, ob- 
serve and think; he will know that a man’s readings and association 
largely make him, therefore he will know that it is of the greatest im- 
portance that the brightest and best people’s society in his line should be 
cultivated and the right books be read. He should observe that words are 
like leaves, and when they are bound much of sense is seldom found. 
He will concentrate his mind on whatever he has to do and do it well. 
He will wish the good will of the people, therefore he will be a strong 
believer in civility, and will reap many advantages by being accommo- 
duting, agreeable and courteous. He will observe that the difference 
between a great man of business and an ordinary one is largely a matter 
of capacity for work, and that no great achievements are ever accom- 
plished apart from work, apart from the sacrifice of ease and self-indul- 
gence. The motto of the successful life insurance agent will be ‘“‘do it 
now.” If he has something on hand which should be done and nothing 
can be gained by waiting he will commence at once. The successful life 
insurance agent should observe that the secret of success is to know how 
to deny yourself, and that in the family, as in the State, the best source of 
wealth is economy. 

He will be temperate in all things, especially intoxicating drinks. A 
man who would be successful in the life insurance business will appre- 
ciate the value of both the local and national life underwriters’ associa- 
tions. He will also appreciate the value of newspapers, not only as a 
means of information, but as one of the best ways to advertise his busi- 
ness. He will not be much of a believer in luck, and when he makes a 
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mistake will be ready to blame himself. Richard Sharpe gives good: ad- 
vice when he says that ‘‘after many, many years of thoughtful experience 
I can truly say that all those who began life with me have succeeded or 
failed nearly as they deserved.” 


The essay of E. O. Sutton, son of Geo. H. Sutton, general agent of the 
Mutual Life at Springfield, Mass., received the second prize—the Ben 
Williams memorial cup. The essay was, of course, on the same topic, and 
reads as follows: 


As it may contribute to this paper an element of utility, the subject will 
be considered from two standpoints—that of the agency manager having 
to decide what qualifications for success a prospective agent has, and 
that of the prospective agent having to determine for himself the im- 
portant question whether it is wise for him to enter the business. 

The manager must try to penetrate the mystery of a man’s character 
by observation of externals. The agent must endeavor to sit in impartial 
judgment upon his own qualifications—a difficult task. 

But little need be said about habits of dress. It should be neat. Loud- 
ness or slovenliness are external evidences of extravagance or laziness. 

An agent should be manly. His bearing and ‘‘approach”’ will give some 
clue to his qualifications. He should possess a good physique. Size is 
impressive, but counts for little compared with force of character. En- 
durance is more important, but cannot be estimated by observation. The 
amount of life, fire or action in a man should be noted, and it is most 
valuable when it appears through a screen of calmness, dignity and re- 
pose. A nervous, excitable man is not well adapted to our line of work. 

Unbroken habits of honesty and integrity are essentials to the best 
success. 

A record of continuous and progressive service in any good concern in- 
dicates a good training, prepares for and presages success in life in- 
surance. 

A company is judged by its agents. Men, both good and able, are rare 
here below, but managers cannot afford to employ any other kind. A 
man who will lie to a customer will some time lie to you. The best suc- 
cess is won by good men. 

A long and close interview with a prospective agent will help you esti- 
mate some of his qualities of mind. He should be quick of thought, but 
not too fast a talker. A habit of connected and directed thinking is val- 
uable, and he will show it in his conversation. He must have a logical 
mind, but breadth to drop a minor point in an argument for the sake of 
progress on the main question. 

A knowledge of the business is desirable if he knows it rightly. If not, 
you would better start with a green man. 

Lastly, an agent, to be successful, must have grit—courteous, patient, 
unseen grit: How can the manager assure himself on this point? Well, 
he almost cannot, except by giving the man a fair trial and watching re- 
sults. Long experience in the judgment of character may enable you to 
make a good guess, but experience convinces a manager that an actual 
test is the only way to make sure of the presence of that rough diamond 
which we call grit. 

Now let us consider the qualities essential to the best success of the life 
agent, from the standpoint of the prospective agent—looking from within 
upon the phases of character and selecting those which are demanded by 
the nature of this business. 





First, there must be confidence—that life insurance is a good institu-. 


tion, that there is business to obtain, and that you can secure some of it. 
Faith in life insurance, faith in your company and faith in yourself. 

Secondly, I would say courage is necessary. Courage to tackle men hard 
to reach. Buoyancy of spirit when turned down or when your company 
turns your case down. 

Perseverance is needed; when a man says no to your solicitation, and 
your best judgment tells you he ought to and will sometime say yes; 
perseverance through hard times, remembering that when good times 
come you will have a list of prospects with whom you are in touch. 
Others will then be sowing seed while you are reaping the harvest. Perse- 
verance gives practice and practice brings skill. 

Reliability is an essential to permanent success. Not trying to seem 
honest, but trying to be honest. Men who have succeeded say .that can- 
dor has counted largely for them. 

Self-possession and self-control are factors in the make-up of the able 
agent. So is coolness under criticism. A power to grasp the situation in 
an interview and a penetration into a man’s real thoughts behind the 
mask of what he says are important. Many of these yualities might be 
summed up in the one indefinite, but comprehensive, word tact. Without 
this your chances of success in life insurance are slender. 

A studious habit helps to success. Study your company’s literature. 
Study the work of experienced men. Ask your superiors for points in 
difficult cases. 

Knowledge of human nature counts for a great deal. A man may know 
little about the business, but much about human nature, and accom- 
plish more that men who have been in the business for years. 

Energy is a large element in success. Both physical and mental energy 
are necessary. Mental energy is sometimes called snap, will power, 
strength of mind. It is the quality which sets you at a task early and 
keeps you at it until genuine fatigue calls for well-earned rest. Enter- 
prise, fire and life are evidences of energy. They must be restrained and 
well directed, however. 

Whole-souled devotion to their work will bring success to men other- 
wise moderately endowed. 

A determination to grow and develop in the business, which is com- 
mendable ambition, is sure to produce good results. 

Lastly, systematic habits. Systems are interesting, but not our sub- 
ject. It is essential, however, to have a system, the best you can devise, 
and improve it as fast as you can. New conditions require new methods. 
Do not let your system run you; run your system. 

A wise decision whether or not to enter our profession depends on the 
possession of and willingness to cultivate these qualities. These seem to 
the writer to be the qualifications essential to the best success of the life 
insurance agent. 


In moving the adoption of the report of the executive committee, which 
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had been laid over from the first day largely on account of the question of 
the admission of women, it was stated by Mr. Holway, who was spokes- 
man for the Boston delegation of women, that they accepted the proposi- 
tion to be received as an auxiliary body recognizing that a great step 
had been taken in that alone. There was no debate on the subject, and 
the report was unanimously adopted. 

George P. Dewey, who headed the delegation of the association of the 
State of Maine, stated that the association wished to resign. The con- 
vention did not understand the situation, and some questions were asked 
as to the meaning of the move, but the resignation was finally accepted on 
its merits. It appears that this is a junior body, which has been set up 
independently of the old Maine association. 

A resolution was offered favoring the establishment of an insurance de- 
partment in the cabinet of the President of the United States, and asking 
President McKinley to take steps to secure it. There were one or two 
speeches in support of the measure, but the convention took the opposite 
view, Capt. Kendall of Cleveland firing the last shot, completely riddling 
it. The resolution was tabled. 

John M. Pattison of Cincinnati, president of the Union Central Life, spoke 
on ‘“‘The Dignity of Life Insurance.’’ He commended the association, and 
said that it was at work for the companies. His chief argument was in 
support of the efforts of the true agent, who, he believed, was more com- 
mon in life insurance than elsewhere, though there were those who were 
selling fifty-cent insurance for twenty-five cents. Such men are mer- 
cenaries and barnacles, and the sooner they are drummed out the better. 
Though there were some companies that are losing the confidence of the 
public, the speaker characterized true insurance as first in the list of 
honorable callings. It would stand when financial panics distressed the 
country. The agent who gives rebates ought to be dismissed and ostra- 
cised. Let the public know that insurance that is sold for ten cents on 
the dollar is not worth any more. It should always be sold to the poor 
man at the same price it is to the rich. The agent was advised that the 
insured cared nothing for the chromos offered to obtain the business, it 
was the insurance and nothing else that interested him. 

The report of Treasurer Weeks reported the receipt of $1,950.78 and dis- 
bursements of $1,303.94, leaving on hand $646.84. The chair said that 
there was now a handsome balance in the treasury, and a plan had been 
adopted that would keep the association solvent. 

There had been a spirited contest for president, J. W. Pressey of Roch- 
ester being the chief opponent of the successful candidate. The report 
of the nominating committee, made by Chairman Goulden of New York, 
was adopted as follows: 

President, James L. Johnson of Springfield, Mass. 

Treasurer (re-elected), Eli D. Weeks of Litchfield, Conn. 

Secretary (fourth consecutive re-election), E. W. Christy of Cleveland. 

First vice-president, E. B. Cantine of Albany. 

The other vice-presidents, I. Kaufmann of Minneapolis, Byron G. Segog 
of Duluth, S. F. Habbe of Indianapolis, W. E. Hawkins of Atlanta, F. A. 
Stolp of San Francisco, T. C. Thompson of Chattanooga, F. O. Chesney of 
Kansas City, J. R. Gay of Grand Rapids, J. Putnam Stevens of Portland, 
Me., A. H. Babcock of Detroit. 

Executive committee (to serve for three years), J. W. Iredell, Jr., of 
Cincinnati; C. E. Ady of Omaha, Col. H. S. Fuller of Milwaukee, H. C. 
Ayres of Pittsburg, Pa., and Capt. F. A. Kendall of Cleveland. 

In retiring from office, President Cochran said that he believed he had 
solved in the affirmative the problem whether this association amounted 
to anything in establishing mutuality between agents, managers and 
company officiais. He complained that the ex-presidents of the associa- 
tion were continually dropping out of the work of the association. There 
were six living, but only one of them was in the convention (‘‘Plummer,” 
said somebody). The speaker would stay in the convention. He felt that 
he needed the inspiration to be had there. He had been in the business 
thirteen years and had been to eight conventions. 

President Johnson, in taking the chair, spoke of the work of the asso- 
ciation as a great movement, and asked the members to come to his assist- 
ance in the work to be done. There were lapsing associations to be re- 
organized, indifferent ones to be reinspired, and new ones to be formed. 
It would require work to enforce the anti-rebate law. How was it to be 
done? It must be remembered that the public judges insurance men as 
a whole. All should, therefore, carry home with them the watchwords: 
service, sacrifice, if need be, and always loyalty. 

Secretary Christy said that there were twenty-six active associations in 
the national body, and it was possible to have thirty-five next year. By 
strengthening the local associations the larger one would be built up. 

The convention adjourned as an organized body at 1 o’clock, after 
adopting the customary resolutions. Much enthusiasm was manifested all 
through the session, and cheering was frequent towards the close. One 
delegate said that Buffalo had outdone all other cities in entertaining the 
visitors. 
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The executive committee met during the afternoon and reorganized, 
again choosing as chairman I. Layton Register of Philadelphia. Some 
routine business was transacted. The subject of next meeting place was 
taken up, but no decision was reached. It was stated that Saratoga was 
the favorite place, but the choice was referred to the new executive com- 
mittee. 

During the afternoon the women attending the convention were given 
a luncheon and reception at the Twentieth Century Club, the guests of 
the local committee on the entertainment of the visiting women. The 
personnel of this committee is as follows: Mrs. Henry Wertimer, chair- 
man; Mrs. W. G. Justice, Mrs. J. W. Pressey, Mrs. E. H. Whitney, Mrs. 
J. V. Alexander and Mrs. Warren Craig. 

Several interesting talks were given by women underwriters and others 
associated with and interested in life insurance work. The occasion was 
enjoyable in every respect, the speeches after the luncheon being timely 
and interesting. 

The visiting women spent the earlier part of the evening in attendance 
at the Star Theatre as guests of the local underwriters. 

At the invitation of the local fire underwriters the insurance journalists 
present at the convention were invited to take a sail Friday afternoon on 
a fire tug to inspect the river front. The following representatives of in- 
surance journals were present at the convention: Charles A. Jenney of 
The Weekly Underwriter, Arthur L. J. Smith of THE SPECTATOR, Charles 
A. Hewitt, The Insurance Post; J. S. Bloomingston, The Investigator; St. 
Geo. Kempson, New York Insurance Journal; A. J. Flitcraft, The Insurance 
Courant; Cyrus K. Drew, Jr., The Insurance Herald; R. W. Ransom, The 
Standard; Max Cohen, Views; Mr. Fowler and Mr. Whiting, The Ameri- 
can Exchange and Review; F. C. Oviatt, The Intelligencer; H. A. Put- 
nam, The Insurance Economics; W. A. Thomas, The Insurance Observer; 
A. G. Hall, The Surveyor, and N. W. Weed, The Independent. The sail 
was a delightful one, and landing at the jetty the fire-boat gave a demon- 
stration, through several sizes of fire nozzles, of its ability to throw 
streams of water. 

The close of the convention was appropriately followed by a banquet 
given at the Ellicott Club, which was attended by a great concourse of 
guests. The Association of Western New York was in the capacity of 
host, and acquitted itself with credit. J. W. Pressey of Rochester acted 
as toast-master, and brilliant speeches were the rule. The women attend- 
ants arrived from the theater in time to hear the addresses. 

The hall in which the banquet was held was handsomely decorated with 
flags of the United States and Great Britain, while large bouquets of roses 
and carnations and palms graced the several tables. On either side of 
Mr. Pressey at the guest table sat D. S. Alexander, John G. Milburn, 
Col. J. G. Weber, Rev. C. C. Albertson, H. C. Lippincott, superintendent of 
agencies of the Penn Mutual Life; A. L. Macgregor, J. M. Pattison, 
president of the Union Central Life; I. Layton Register, E. H. Plummer, 
W. M. Scott, Eli D. Weeks, E. H. Whitney, W. G. Justice, J. L. Johnson, 
R. E. Cochran, H. S. Munson, E. W. Christy, S. J. T. Bush, J. A. Goulden, 
Henry Wertimer, Warren Craig and E. B. Cantine. 

There were twenty-one smaller tables, which were occupied by 150 
visiting and local underwriters and a few invited guests. 

“The Ethics of Life Insurance, Providing for Life Here, as Well as for 
Life Hereafter,’’ was responded to by the Rev. C. C. Albertson. ‘The 
President of the United States’’ was responded to by D. S. Alexander. 
“‘A Public Misconception; a Few Facts Regarding Life Insurance,’’ was 
responded to by Mr. Lippincott of Philadelphia. ‘‘The Use of Life In- 
surance to a Professional Man’’ was responded to by John G. Milburn. 
A. L. Macgregor spoke on ‘“‘The Dominion; Our Neighbor.’’ Col. John G. 
Weber responded to “‘The Pan-American Exposition; Its Purposes and Its 
Aims.” The president-elect, Mr. Johnson, also made an interesting ad- 
dress to the assemblage. Mr. Munson closed the event with an appro- 
priate good night speech. 

The three days of the convention ended with universal praise of the 
generous hospitality received by the visiting underwriters at the hands of 
the local insurance men. 





Reorganization of the Western Mutual Life. 


THE Western Mutual Life Association of Chicago, which has been promi- 
nently before the public for some time past, has about completed its re- 
organization on a basis which gives the policyholders definite representa- 
tion in the management. When the Western Mutual came under fire a 
policyholders’ committee was appointed, which has finally been recognized 
by the management, and all its demands acceded to. Three of the old 
directors are to resign, and their places will be taken by J. V. Clarke, 
president of the Hibernian Bank; Paul O. Stensland of the Milwaukee 
Avenue State Bank, and a third, yet to be selected, who will probably be 
William H. Harper, secretary of the policyholders’ committee. J. V. 
Clarke will be made president to succeed Thomas Rhodus, who will re- 
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main on the directory. As soon as the necessary legal formalities can be 
complied with the board of directors will be increased to seven, and 
Clarence I. Peck and George B. Shaw have been suggested as the new 
men. The Rhodus brothers will remain with the association, but will not 
be so prominent in the management. The Illinois Department has re- 
cently given the Western Mutual a clean bill of health financially, finding 
it solvent according to the laws under which it operates, although the 
departments of Iowa, Michigan and Missouri hold that it is not main- 
taining its contract liability. 





New York Life’s New By-Law. 


AT the meeting of the board of trustees of the New York Life Insurance 
Company, held on Wednesday, July 12, the following new by-law was 


enacted: 
NEw By-Law No. 27. 


The funds of this company shall be invested and kept invested in the 
following interest or income-bearing securities among those permitted by 
the provisions of the insurance laws of the State of New York, viz.: In 
bonds of the United States or of the State of New York, in bonds of any 
county or incorporated city in the State of New York, in bonds and mort- 
gages on improved, unencumbered and income-producing real property in 
the State of New York, worth fifty per ce1atum more than the amount 
loaned thereon; in bonds of any solvent institution incorporated under the 
laws of the United States or any State thereof; in bonds issued by any 
city, county, town, village or school district of the State of New York; 
in bonds of any of the States of the United States. 

They may also be invested on the pledge of any of the above securities. 

The company may furthermore invest the funds required to meet its ob- 
ligations incurred in other States of the United States or foreign coun- 
tries, and in conformity with the laws thereof, in the same kind of securi- 
ties in such other States or foreign countries as are provided in the laws 
of the State of New York. The company may also loan on the pledge of 
its own policies of insurance a sum not to exceed the reserve which it then 
holds on any such policy and the accumulations thereof. 

But this company shall not purchase, hold or grant any mortgage loans 
on unimproved or non-productive property or on farms, hotels, theaters, 
churches, breweries, factories or mining enterprises of any description 
whatsoever. Neither shall this company make any loan on or investments 
in what are commonly known as industrial enterprises, nor shall this 
company, notwithstanding the permission to invest in or loan on stocks, 
contained in the insurance laws of the State of New York, hereafter in- 
crease its holdings in such securities, but instead it shall annually re- 
duce both the amount of stocks owned and the amount of stocks held as 
collateral security (to be evidenced by the annual statements hereafter 
made by this company) until, in the company’s annual statement to be 
rendered in 1902, no item of stocks owned or of stocks held as collateral 
shall be included amongst its assets. Pursuant to the law of the State of 
New York, the ccmpany shall not acquire, by purchase or otherwise, any 
real estate except for the accommodation of its business or in satisfaction 
of debts due the company. 


Since John A. McCall was elected president in 1892 its holdings of 
stocks have been gradyally reduced until to-day but two per cent of the 
ccmpany’s assets are in securities of that class. The new by-law declares 
that these stocks must be sold, and that the company’s entire assets shall 
hereafter be invested in bonds of nations, cities, counties, towns or school 
districts; in bonds and mortgages on improved, unincumbered income-pro- 
ducing real estate worth at least fifty per centum more than the amount 
loaned theron; in bonds of any solvent institution incorporated under the 
laws of the United States or any State thereof. It then goes on to 
specifically prohibit the investment of the policyholders’ money in certain 
lines of securities. 

At the close of 1898 the corporate stocks owned by the New York Life, 
which will be disposed of in accordance with the new by-law, had a 
market value somewhat in excess of six million dollars. The stocks held 
and their book and market values were as follows: 


Book Market 

Values. Values. 
New York Security and Trust Co................ $943,250 $1,886,500 
Chicago & Northwestern Railway preferred.... 1,350,000 1,650,000 


Chicago, Milwaukee & St. Paul preferred........ 850,500 913,500 
Valley Railroad 5 per cent, guaranteed by D., L. 
& W. 





WP Ka cackevadiacaetasel daeueaneaeananakbedoe 502,500 537,500 
Atchison, Topeka & Santa Fe preferred......... 307,500 410,000 
Fort Wayne & Jackson 5% per cent, guaranteed 

by L. S. & Michigan Southern................ 168,657 187,500 
Central National Bank, New York.............. 140,000 150,000 
Pennsylvania Railroad Company................ 111,708 115,000 
Chicago, Milwaukee & St. Paul common........ 85,388 100,000 
Southern Railway Company preferred .......... 22,500 30,000 
American Exchange National Bank, New York. 10,000 16,500 
Merchants National Bank, New York........... 11,000 13,090 
Evansville & Terre Haute Railroad............. 11,333 14,166 
Bank of America, New York.......0.....-sesee- 4,800 12,675 
Mackey-Nesbitt Company................22e005. 11,550 12,250 
National Bank of the Republic, New York...... 900 1,650 
Wee a IN Ss ovick decried icccccndcecen’s 500 500 

NI so wae sn cease Cacageh siuwhaceddeasa $4,532,106 $6,050,831 


In comparison with the stock holdings of the Mutual Life and the 
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Equitable those of the New York Life are comparatively small. Below 
we give the holdings of the two companies referred to: 


MUTUAL LIFE. 








Book Market 

Values. Values. 

American Exchange National Bank............. $258,372 $285,559 
ACINNUC TYERE DOMBENY 6 csisviscccssisceerece 175,500 140,000 
a ee ee ee er ae 47,698 54,316 
Bank Of NOW AMSterGam « ...0scccvrccccesecsve 9,638 13,000 
BTOONIFO. TYGGC THGMPARY <6. i: 0506060 ccisevcciease 284,164 287,035 
OOMEER THE ASOMBDY oo. o.ciccbibievewe0sseccees 1,116,285 1,411,740 
Fifth Avenue Trust Company............eeeeeee 200,000 250,000 
eS ree 83,450 84,200 
SATUCAD SOCROIUEE SOOUREL 6 0-5 0:b nso ois 005 Oks evince oe 42,143 42,546 
CSURPRRTT TES: TOY oboe onesies csececises 1,200,182 3,822,084 
Lawyers Title Insurance Company.............. 87,502 88,730 
Morristown Trust Company .............eseeees 250,000 250,000 
National Bank of Commerce ............eeeeeee 366,055 388,212 
ee ry eerie 197,412 206,610 
National Safe Deposit Company ................ 111,316 111,316 
National Union Bank stock .............eeeeeeee 444,115 855,400 
Title Guarantee & Trust Company.............. 1,157,295 1,352,444 
United States Mortgage & Trust Company...... 1,312,500 2,399,250 
BOGORRVT TULF TRRIII aces siciscivccvieccccsieesce 1,813,519 2,420,800 
Chicago & Northwestern Railway preferred.... 626,803 817,605 
Chicago, Milwaukee & St. Paul preferred....... 1,689,419 2,097,680 
Cleveland & Pittsburg Railroad ..7............. 893,175 974,914 
Connecticut River Railroad .................55. 493,000 530,000 
Georgia Railroad & Banking Company.......... 194,532 196,820 
Tilinois Central RAUrOnd «..ccccccccccctsceseces 103,440 113,670 
Massawippi Valley Railway............ceeeeeees 35,000 35,728 
Morris & Essex Railroad ............seseeseeeee 816,170 892,500 
New York & Harlem River Railroad ........... 892,929 1,589,875 
New York Central & Hudson River Railroad.... 568,804 604,150 
New York, New Haven & Hartford Railroad.... 2,661,704 2,955,000 
pee a er ee eer ee rere 1,677,394 1,806,300 
Pittsburg, Fort Wayne & Chicago Railway...... 877,060 947,375 
Pittsburg, McKeesport & Yough. Railroad...... 303,350 345,000 
Rensselaer & Saratoga Railroad................ 1,422,222 1,472,000 
Bint AVOMUS TRAMFORE 00k sc Wiiseictcccsccsccvcn 345,751 403,500 
United New Jersey Railroad & Canal Company. 60,409 70,555 
Worcester, Nashua & Rochelle................. 2,015,000 2,015,000 
MOEN hb bees Skies a daeassneese ose ssaerer $24,832,306 $32,330,914 
EQUITABLE LIFE. : 

Book Market 

Values. Values. 

PeRNOURMI MDE. aiosoiass 0306s S440 cess desess $271,411 . $304,088 

Cleveland, Cincinnati, Chicago & St. Louis pre- 

SE 5 ins sb gue KGNCkS Nee seeeswawelee 1,342,854 1,293,750 
DERETE PRUNE BOC aioe s's oie ec0see cies cineces 571,218 637,000 
Titinols Contral Stock 24.000 ccccccccccsccccssece 454,549 498,300 
Baltimore & Ohio stock .......ccccccccvccsccccs 765,900 765,900 
Rome, Watertown & Ogdensburg stock.......... 118,359 140,250 
Delaware & Hudson Canal stock ................ 1,878,481 1,753,375 
Oregon R. R. & Navigation Co. preferred stock. 49,000 171,500 
Erie first preferred stock ................eeeeeee 59,724 64,701 
Erie second preferred stock .............0.0000- 48,110 55,185 
Pittsburg, Fort Wayne & Chicago stock ....... * 262,054 259,875 
ee RR een 1,012,020 965,000 
New York, New Haven & Hartford stock....... 477,152 497,188 
Mercantile Trust Company stock............... 2,176,964 6,262,496 
Western Union Telegraph Company stock...... 450,110 467,925 
Western National Bank stock .................. 1,247,374 1,753,216 
Fifth Avenue Trust Company stock............. 200,000 340,000 
Se SN so osce dap kaw ean ew ee sons nias 204,587 271,050 
Westinghouse Electric & Mfg. Co. stock........ 247,423 310,000 
Commolitnted Gas StOCK 2... .cccecsrscceccsncdcnce 369,808 387,500 

BURMIR Kis obKiG554480 se daeSecdalwaninwan Kee $12,207,098 $17,188,299 





The [Missouri Writ of Ouster. 

On Friday last the Supreme Court of Missouri overruled the motion for 
a rehearing in the case of the seventy-three companies convicted of vio- 
lating the anti-trust law. Judge Campbell, attorney for the companies, 
then filed a motion for a modification of judgment, arguing that the com- 
panies had not intended to violate the law by the formation of the Social 
Club at St. Joseph. He pointed out the injury which would ensue to the 
business interests of the State if the companies were forced out, and asked 
for such a modification as would permit the companies to remain. The 
judges took a recess to consider the application, and on returning an- 
nounced the recall of the writ of ouster and the imposition of a fine on 
cach of the seventy-three companies, to be paid within thirty days. Be- 
fore the companies can resume business, therefore, in Missouri they must 
pay all the costs of the suit and $73,000 to the State treasury for the 
benefit of the school fund. The following is a list of the seventy-three 
companies affected: 


Aachen and Munich, /£tna, Agricultural, American (Pennsylvania), 
Atlas, British-American, Caledonian, Citizens (New York), Commercial 
Union (England),Commercial Union (New York), Concordia, Detroit, Equit- 
able (RhodelIsland),Fire Association, Firemans Fund, Franklin, German of 
Freeport, German Alliance, German-American, Glens Falls, Grand Rapids, 
Hamburg-Bremen, Hanover, Hartford, Home (New York), Home Mutual, 
Imperial, Insurance Company of North America, Insurance Company of 
State of Pennsylvania, Lancashire, Law, Union and Crown, Lion, Liver- 
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pool and London and Globe, London Assurance, London and Lancashire, 
Magdeburg, Manchester, Michigan Fire and Marine, Merchants (Rhode 
Island), Milwaukee Mechanics, National of Hartford, Newark, Niagara, 
North British and Mercantile (England), Northern (England), Northern 
(New York), North German, Norwalk, Norwich Union, Orient, Palatine, 
Pennsylvania, Phenix (New York), Phenix (Connecticut), Phoenix 
(England), Prussian National, Providence-Washington, Queen, Rochester 
German, Royal, Springfield Fire and Marine, Scottish Union and National, 
St. Paul, Sun (England), Teutonia, Thuringia, Traders (Illinois), Trans- 
atlantic, Union (England), Union (Pennsylvania), Victoria, Westchester, 
Western (Canada). 


Superintendent Orear of Missouri is quoted as saying: 


I am not yet informed as to what the seventy-three companies will do. 
In my judgment they are fortunate in getting the court to modify the 
original order of ouster, although in doing so some may think the fine im- 
posed a little excessive. It must be remembered, however, that since 
the court found them to be guilty of a violation of the anti-trust law a 
very much larger fine might have been assessed. 

The effect of the finding of the court will, in my judgment, result in 
open competition by the companies doing business in the State, which will 
no doubt bring about a readjustment, and in many instances a lowering 
of rates. It need not be expected that insurance rates will go all to pieces, 
because the companies have already, since the institution of this suit by 
Attorney-General Crow, reduced rates twenty-five per cent on all retail 
lumber yards, twenty-five per cent on all dwellings, private barns and 
ccntents, school houses and churches and on court houses and jails; fifteen 
te twenty-five per cent on brick store houses in towns having good water 
supply and fire departments (these reductions apply to eighty of the larger 
towns of the State, and fifty per cent on tornado and cyclone policies. 

These reductions mean a saving to citizens of the State of about $100,000 
per annum. A reduction of twenty-five per cent of the present tariff on 
all farm risks will be made in the near future. We feel confident that a 
reduction of ten per cent on all business risks in towns of the fourth and 
fifth class and an adjustment of rates in Kansas City and St. Joseph will 
be made, which will mean an additional saving of $150,000 each year to the 
Missouri propertyowners. 

I do not want to see an unfortunate rate war, which means unsettled 
cenditions, failure of companies and doubtful indemnity, but the depart- 
ment will make persistent efforts to secure substantial reductions of rates 
for the citizens, while recognizing the fact that the companies are en- 
titled to a fair income on investment of capital. 


A large majority of managers and agents have expressed themselves as 
satisfied with the outcome of the case, and it is probable that less than 
half a dozen companies will decline to pay the fine. 





Insurance Companies in North Carolina. 
JAMES R. YOUNG, Insurance Commissioner of North Carolina, has issued 
a revised list of insurance companies licensed to operate in that State. 
Twenty-eight are life insurance companies, including assessment com- 
panies; seventy-eight are fire insurance companies, and eleven transact 
other lines. The Commissioner says: 

The following companies are not entitled to do business in this State 
because of a non-compliance with the provisions of the ‘‘Craig’’ act: Home 
Life of New York, Manhattan Life of New York, Mutual Benefit of New 
Jersey, Mutual Life of Kentucky, Prudential of New Jersey, Security, 
Trust and Life of Philadelphia, Agricultural of New York, Glens Falls of 
New York, Phoenix of London, Williamsburgh City of New York. 


Thirteen fraternal orders are operating in the State, only one of which 
has become domesticated under the Craig act. 

In a prior list issued by the Commissioner and referred to in THE 
SPECTATOR of July 6, the Equity Life Association of Staunton, Va., was 
reported as not having been domesticated. The association advises us 
that it has complied with the provisions of the Craig act, and the present 
list shows that it is duly authorized to operate in North Carolina. 





The. Equitable’s Fortieth Anniversary Programme. 
BELOW we give the programme announced by the Equitable for the festiv- 
ities attendant on its fortieth anniversary, to be celebrated next week: 


Monday, July 24, 9:30 o’clock A. M.—Assembly in the Astor gallery of 
the Waldorf-Astoria; greetings by the president; 10:30 o’clock A. M.— 
Take steamboat ‘‘Glen”’ at foot of Thirty-fourth street, Hudson river, for 
an all-day excursion. 

Tuesday, July 25, 10 o’clock A. M.—Assembly in Astor gallery of the 
Waldorf-Astoria for convention of agents, under chairmanship of Gage E. 
Tarbell, second vice-president. 12:30 o’clock P. M.—Buffet luncheon in 
Myrtle room of the Waldorf-Astoria. 1:30 o’clock P. M.—Convention re- 
convenes. 

Wednesday, July 26, 10 o’clock A. M.—Visit Equitable building. 12:30 
o’clock P. M.—Buffet luncheon in Myrtle room of the Waldorf-Astoria. 
2:30 o’clock P. M.—Assemble in Astor gallery of the Waldorf-Astoria to 
hear announcement by. the president of the semi-annual statement of 
Equitable on its fortieth anniversary. 6:30 o’clock P. M.—Banquet. 

The reception committee will be as follows: Third vice-president, 
chairman; vice-president, second vice-president, assistant secretary, H. 
H. Knowles, J. S. Coles, Jr., W. M. Hodge, D. D. Monroe, A. A. Spring- 
meyer, J. C. Rocquet, W. E. Taylor, H. H. Dean, W. J. Maguire, Walter 
E. Johnson, W. N. Edelsten, F. M. Penreigh and S. S. McCurdy. 





Annual Congress of Union Fraternal League. 

The annual congress of the Union Fraternal League was held at the 
Parker House, Boston, Mass., recently, a large gathering of officers and 
representatives from many States and the Dominion of Canada being in 
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attendance. The reports of the officers and the committee on state of the 
order show the League to be in a flourishing condition, doing business in 
sixteen States and the Dominion of Canada. The constitution and laws 
were amended so that hereafter any State, district, Territory or Province 
having three hundred members in force will be entitled to a grand assem- 
bly, and State officers and representation to the annual congress, and any 
assembly having a membership of 250 or more will be entitled to a repre- 
sentative from said assembly, direct to the congress. 

The following board of trustees were elected: John C. Barthelmes, 
Brookline, Mass,; James F. Reynolds, Somerville, Mass.; William Mc- 
Keever, Lynn, Mass.; Dr. William J. Wroth, Baltimore, Md.; P. Kirk, 
Somerville, Mass.; Dr. J. P. Roulier, Salem, Mass.; Louis R. Kruger, Mal- 
den, Mass. The League is doing well this year. More than twenty new 
assemblies have been organized, and as many new applications received 
as there were during the whole of last year. A continuation of this record 
is looked for for the balance of the year. 





MERE MENTION. 


Life and Miscellaneous Insurance Notes. 
—Kansas Mutual Life has been admitted to Tennessee. 





—Secretary Brandenbury of the Bankers Reserve Fund Life of Cincinnati has 
resigned. ; 

—The Pheenix Mutual Life of Hartford gained $800,000 in business for the first 
half year. 


—The “$200,000” Club of the New York Life will hold its annual outing at the 
Thousand Islands in August. 

—Andrew V. Todd of Cleveland, Ohio, general agent of the Pacific Mutual 
Life, was in New York last week. f 


—The Sun Life of Canada has entered Georgia, and has established offices in 
Atlanta in charge of John S. Cameron. 


—The Kansas Mutual Life was recently examined by the Kansas Department 
and found to be on a firm financial basis. 

—The Star Life of Grafton, W. Va., a small concern operating on industrial 
lines, has been absorbed by the Provident Life of Wheeling, W. Va. 


—Warren Craig has been appointed Buffalo general agent of the United States 
Life. He formerly held a similar position with the New England Mutual. 

—Frank W. Savern has been appointed manager of the Hartford Life for the 
State of Rhode Island. He was formerly special agent for the company in Con- 
necticut. 

—J. J. Hirschfield, formerly of Philadelphia, has been appointed Northern Penn- 
sylvania general agent for the Prudential (ordinary branch) with headquarters at 
Scranton. 

—B. J. Fierlein of Philadelphia has been appointed New Jersey manager of the 
United States Life, with headquarters in Newark. He was formerly with the 
Equitable. 

—The Standard Life Assurance Company of Sydney, N. S. W., is a new ad- 
dition to the ranks of the Australian companies. The company does ordinary and 
industrial business. 

—James W. Prindiville has been appointed acting resident manager of the 
Chicago office of the Standard Life and Accident. He was formerly with Ducat 
& Lyon in Chicago. 

—Charles M. Turner, secretary and general manager of the Security Mutual 
Life Insurance Company, is spending a well earned vacation with his family at 
Thousand Island Park. 

—The managers of the Bankers Life of New York have already secured 
sufficient proxies to insure the success of the reincorporation plan announced in 
Tue Spectator of last week. 

—Henry H. Meeder, who has been connected with the Provident Savings Life, 
has signed a contract with the Equitable, and will place his business through 
the metropolitan department of Prosser & Homans. 


—Another suit was begun last week in the Supreme Court at Indianapolis, 
against the State Life of that city, involving the validity of the company’s 
special contracts. The suit is said this time not to be a friendly one. 

—Jay P. McCoy, who has been district representative of the Mutual Life of 
New York at Appleton, Wis., for the past year, will leave shortly for Shanghai, 
China, to take charge of an office which the company proposes to open there. 


—The members of the Newton (Kan.) lodge of the Ancient Order of Pyramids 
have become dissatisfied with the condition of the affairs of the grand lodge, 
have surrendered their charter and gone in a body to the National Aid Asso- 
ciation. 

—The total business written by the State Life of Indianapolis during the first 
six months of the year was $5,043,700, a gain of $1,258,700 over the corresponding 
period of 1898. The increase in the second quarter of the current year over the 
first quarter was $705,300. 

—Charles Barker of Milwaukee, who for a number of years has been Wiscon- 
sin general agent for the Manhattan Life, has severed his connection with that 
company and has signed a contract with T. H. Bowles, general agent of the 
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Mutual Life of New York. Mr. Barker has been remarkably successful in the 
Wisconsin field, and should prove a valuable acquisition to the Mutual Life. 


—Members of the defunct National Life Association of Hartford are being 
transferred to the Security Trust and Life of Philadelphia. The doctors of the 
latter company are busily engaged on the necessary medical examinations of 
those applying for transfer. 

—The Atlantic Mutual Life of Greenfield, Mass., is out with a full line of up- 
to-date policies under the new law. The company enters the lists with a ratio 
of assets to liabilities of 164 per cent, and will make a vigorous campaign in 
Massachusetts for the remainder of the year. 


—Justice Chester of Albany has granted the petition of the United States Grand 
Lodge of the Order of Brith Abraham for a peremptory writ of mandamus to be 
issued to Insurance Superintendent Louis F. Payn, compelling him to permit 
the reincorporation of and to relicense the said lodge. 


—During the six months ending June 30, 1899, the Northwestern Mutual Life 
of Milwaukee wrote $36,180,907 of new business, this amount being $1,940,698 in 
excess of the new business written during the same period of last year. A gain 
of $257,404 in premium receipts on new business was also made. 


—It is reported that R. T. Fletcher of Philadelphia, who for several years has 
been Pennsylvania manager for the Hartford Life, has left for parts unknown, 
leaving his financial affairs in a very unsettled condition. The office is now 
in the hands of Thomas B. Bemis, special representative of the Hartford Life. 

—Col. E. H. Hibben, secretary and manager of the Northern Life Association, 
is a busy man. In addition to the duties of successfully managing a growing 
insurance association, he is also grand master of the I. O. O. F. of Iowa, and at 
the last convention of Stipulated Premium Underwriters he was elected president. 


—C. R. Cook, general agent of the Provident Life and Trust at Detroit, has 
resigned, and will give up life insurance work to accept a position as treasurer 
of the Elysian Manufacturing Company. He has been very successful in in- 
surance work, and is at present secretary of the Michigan Life Insurance 
Agents Association. 


—Various rumors have been circulated of late with regard to the successor 
to the business established by the late William D. Whiting, in connection with 
certain insurance companies and insurance departments. We are informed on 
reliable authority that the business interests of Mr. Whiting have been turned 
over to D. Parks Fackler, who is managing them in the interest of the family 
of the deceased, and the several clients have been so notified. 

—In the application the insured agrees that he will abstain from the habitual 
use of opium and narcotics; tobacco is a narcotic, hence a policyholder must 
not use tobacco or his policy will, be forfeited. This is the ingenuous way in which 
an insurance journal tries to alarm policyholders of the Security Mutual Life of 
Binghamton. The fact is entirely ignored that the policy is incontestable from 
date of issue except for suicide, and incontestable for any cause after one year. 

—The semi-annual statement of the Security Mutual Life of Binghamton shows 
new business written of $6,414,011, a gain of $3,869,208 over the corresponding 
period of last year. Its income for the six months was $384,581, as against $224,991 
for the first six months of 1898. Insurance in force is now represented by 12,749 
policies for $25,878,812, a gain of 2141 policies for $2,478,212 for the half year, while 
assets have increased by $147,275 to $751,943. The company shows a surplus of 
$307,408 after providing for all liabilities, including a reserve by the actuaries 
four per cent table of $353,490. 

—‘Summer Days and Nights in New York” is the title of a handsome brochure 
recently issued by the Merchants Association of that city. It describes the 
pleasures of New York in the summer time and incidentally pays an unsolicited 
tribute to the suburbs known as Park Hill on the Hudson, as follows: “Notable 
among these beautiful home places is Park Hill on the Hudson, a charming 
evolution of the new science of home making.” This suburb is managed by the 
American Real Estate Company of 29) Broadway, New York, whose methods 
we have frequently had occasion to commend. Investors who have not yet 
studied the plan of this company should lose no time in communicating with it. 

—Dr. E. C. Skinner, general manager for Ohio of the Washington Life, has 
been in New York during the past two weeks on his annual vacation, leaving 
for Saratoga to-day. He has built up for the Washington Life a tremendous 
business in Ohio, the new business last year amounting to nearly $1,100,000, a 
gain of 195 per cent over 1897, while the production for the first six months of 
1899 is nearly as great as for the whole of 1898. The field force of the company in 
Ohio is second to none, and flourishing branch offices have been established at 
Cincinnati, Columbus, Cleveland and Toledo. Dr. Skinner has been compelled 
to enlarge his own quarters in the Carew Building, Cincinnati, and has openings 
for a number of intelligent workers whom he offers to educate as field workers. 


Fire Insurance Notes. 

—North German Fire of New York has entered the State of Ohio. 

—Farragut Fire has declared a dividend of twenty-five per cent in liquidation. 

—Teutonia Fire of New Orleans has appointed Karl Schmemann’s Sons of 
Detroit State agents for Michigan. 

—John Enk has been appointed receiver of the Citizens Mutual Fire of 
Somerville, N. J. 

—Indianapolis Fire has received its license in Indiana, and expects to be ready 
to write business next month. 

—German Fire of Wheeling, W. Va., recently elected its. old board of di- 
rectors for the ensuing year. 


—West Virginia Fire Underwriters Association will meet July 25 at White 
Sulphur Springs. 


At this meeeting the replies of the various companies on 
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fifteen per cent commissions will be considered. Special rates have been se- 
cured on railroads and in hotels. 

—Home of New York has appointed John Martin of Springfield as special 
agent of the Ohio farm department. ; 

—-Wisconsin has admitted the British-American of New York and the Pitts- 
burg Insurance Company to operate in that State. 

—Manhattan Fire has appointed Charles Mitchell of Chicago general agent for 
Illinois (outside of Cook County), Wisconsin and Iowa. 

—Charles Mali, for many years a director of the German-American cf New 
York, died July 10 of pneumonia at his home in Brooklyn. 

—James A. Thomas, special agent for the North British and Mercantile in 
Kentucky and Tennessee, has sent in his resignation, to take effect August 1. 

—Tax rate on insurance premiums in Atlanta, Ga., is to be reduced by the 
tax committee of the City Council from one and a half per cent to one per cent. 

—Minneapolis Trust Company has been appointed sole agents in that city 
for the Aachen and Munich. The agency of Jewett & Co. has been discontinued. 


—Policyholders of the Michigan Mutual Fire of Lansing, which recently went 
into the hands of a receiver, will have an assessment levied against them to 
raise $7,000. 

—Liverpool and London and Globe has withdrawn its injunction suit against 
Superintendent Church of Kansas, and will pay its loss on the Richards property 
at Fort Scott in full. 

—Mercantile Insurance Company of Charleston, W. Va., has received a charter 
to do business in that State. Authorized capital, $100,000; subscribed capital, 
$5C0; paid up capital, $50. 

—Reading Fire has been admitted to Minnesota. It is the third time this 
company has operated in the State. It did business up to 1879, and entered 
again in 1889 for a short time. 

—George W. Babb has been elected chairman of the rate committee of the 
New York Fire Insurance Exchange. J. R. McCay succeeds Benoni Lock- 
wood as a member of that committee. 

—Charles W. Sexton, Minneapolis, has assumed the general agency of the 
Manhatttan Fire for Minnesota. The troubles which he recently had with the 
company have been satisfactorily settled. 

—Ella Larrabee, also known as Madeline Mallon, who set fire to the premises 
of Mrs. Kate Starr, No. 164 Adams street, Brooklyn, has been sentenced by 
Judge Hurd to fourteen years in Auburn Prison. 

—Secretary Brannen of the National Association of Local Fire Insurance 
Agents was recently in Milwaukee, and is reported to have said that efforts will 
be made to hold the annual meeting in 1900 in that city. 

—Robert Whittaker has assumed the position of superintendent of agencies 
of the Traders of New York. He was formerly general agent of the Firemens 
oi Baltimore, and more recently special agent of the Thuringia. 

—A mecting of all companies interested in the Texas injunction suit has been 
called by Chairman S. P. Cochran of the Texas committee for July 24, at Dallas. 
A full statement will then be made by the attorneys empluyed in the case. 

—An arrangement has been consummated whereby the Hartford Fire wiil in 
future guarantee the policies of the Citizens of Missouri. It will be remembered 
that a short time ago the Hartford reinsured the outstanding risks of the St. 
Louis company. 

—Farmers and Merchants of Lincoln, Neb., which recently passed into the 
control of J. E. Callender and other Chicago men, is preparing to enter Kansas, 
and push for Western business. The company will probably increase its capital 
steck in the near future. 

—Philadelphia fire insurance patrol was thirty years old last Saturday. During 
this time it has saved thousands of dollars in property and many lives. Captain 
George Stillman was a member at its organization, succeeding Terrence Mc- 
Cusker, its first captain, upon his death in 1877. 

—Transatlantic, Hamburg Underwriters and North German have withdrawn 
from Texas. The experience of these companies has been unprofitable in this 
State on all classes of business, and with the new law, which will make the 
conditions of the business more severe, it was considered wise to withdraw. 


—Thomas C. Grant, general agent of the Pacific Coast of the North British 
and Mercantile, has just celebrated the twenty-fifth anniversary of his connection 
with the company in that capacity. During that time he has brought the North 
British into a leading position among the companies operating on the Pacific 
Coast. 

—Cooley & Rutland, agents at Nashville, Tenn., for the Imperial, Orient, 
Westchester and Commercial Union, have formally dissolved partnership. The 
firm has been in existence since September, 1895. Each member of the firm will 
take the representation of two of the companies and engage in business for 
himself. 

—Piedmont Fire of Charlotte, N. C., has elected A. H. Harris secretary, to 
succeed C. Furber Jones, resigned. He also becomes general agent for the 
Sun of New Orleans and Palatine of Manchester for North and South Carolina 
and Virginia, having formerly been special agent for these companies in that 
territory. 


—A meeting of the Cleveland Fire Insurance Exchange was held Monday, 
when a reduction of rates was made on all classes of business, excepting special 
hazards and sprinkled risks. 
ferred risks, and fifty per cent on mercantiles. 
Exchange will be on August 8, 


The reduction cuts the rate two-thirds on all pre- 
Next regular meeting of the 
and in the meantime it is generally predicted 
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that agents of the Exchange will protect their business against outsiders. The 


situation is much complicated by the resignation of H. M. Brooks & Co. This 
firm is Cleveland manager of the Hartford, and principal agent for other com- 
panies. 

—Henry Allison of Fitchburg, Mass., bank president and insurance agent, 
has been arraigned in Fitchburg police court for doing an agency business with- 
out a license. He pleaded not guilty. He admitted that for several months he 
had no license, but claimed that he transacted no business during that time. 
The case was continued. 

—Attorney-General of Oregon has rendered an opinion requiring reinsurance 
contracts to be issued to resident agents, but has deferred opinion whether taxes 
shall be charged on both original and reinsurance contracts. As the opinion 
is incomplete and unsatisfactory, Commissioner Dunbar has consented to re- 
consider the statute with a committee representing all companies. 

—Roanoke (Va.) agents are having complaints made against them for not 
inserting the three-fourths value clause, as required by the S. E. T. A. A vis- 
iting special agent says that as long as companies remain in the agency which 
inaugurated this practice of waiving the clause and continue to benefit by it, 
there is sufficient excuse for the other companies to meet the competition. 


—President Janvier of the Sun of New Orleans, and acting also for the Pala- 
tine, has taken a stand with the Liverpool and London and Globe relative to 
the payment of New Orleans city licenses. The latter company refused to pay 
the license on the basis demanded by the city treasurer, and was sued. The city 
is attempting to collect on all premiums reported through New Orleans offices. 


—A man giving his name as Winston has been put in jail at Midland Tex., 
charged with cashing bogus drafts with local fire insurance agents. He repre- 
sented himself as special agent for various companies, obtaining cash from agents 
in various places. He is quite sick from close confinement, and all admit that 
he cannot live if kept in jail all summer. His trial is to take place in September. 


—A meeting has been held by leading Louisville agents for the purpose of 
amalgamating the insurance agencies of that city. Rules and regulations to 
gcvern the association have been drawn up providing for the consolidation, a uni- 
form rate and a division of profits based upon the amount of business each agent 
turns in. Not all the agencies have signified a willingness to join, but it is 
hoped that by the next meeting they will have been induced to join. 

—President Pellet of the Chicago Underwriters Association has appointed the 
following committees, as ordered at the quarterly meeting of the association: 
On credit for superior construction—C. W. Drew, J. H. Moore and Conrad Wit- 
kowski; on credit for automatic alarms—Charles N. Bishop, J. J. Lewis, C. A. 
Hardy and H. D. Cummings; on schedule for grain elevators—S. A. Rothermel, 
R. S. Critchell, George W. Blossom, John Shepherd and Joseph Wile. 

—William G. Kinney of New York has recently accepted the representation 
of the Indiana Insurance Company to write surplus lines throughout the United 
States. He also represents the Victoria-Montreal Fire of Canada and the Minne- 
apolis Fire and Marine, together with several other fire companies. Mr. Kinney, 
through his fair dealings and strict attention to business, has made many friends 
and numbers among his patrons the largest and oldest insurance offices. 

—J. Clayton Erb, the efficient appointee for the examination of the insurance 
companies of Pennsylvania, on May 31 closed his report to State Commissioner 
§ Insurance Israel W. Durham, respecting The Tanners Mutual Fire Insuranca 
Cempany of Pennsylvania, in a manner gratifying to the trade in general, as 
well as the company, by saying, after the most thorough and exhaustive ex- 
amination: ““The company is safe and conservative.”—Shoe and Leather Reporter. 


—Local fire insurance agents of Connecticut have formed a State association. 
The constitution and by-laws will be formulated by a committee appointed for 
that purpose, which will report at a future meeting. The following officers have 
been elected: President, John C. North, New Haven; vice-president, E. W. 
Beardsley, Hartford; secretary, J. N. Phelan, Bridgeport; treasurer, H. C. 
Learned, New London. Delegates were elected to the national convention of 
local agents at Buffalo. 

—Manchester of England, the Western, and the British-America of Toronto 
have asked for an order to restrain Superintendent Church of Kansas from re- 
voking their licenses in the State. On December 9, 1898, property of J. H. 
Richards of Fort Scott was burned. The assured placed his loss at $8,000, and 
Superintendent Church, accepting this estimate, ordered the companies to 
either pay or have their licenses revoked. The following companies were in- 
volved: British-America, $4000; Manchester, $3000; Western, $2000, and Liverpool 
and London and Globe, $1000. As the estimate of $8000 is largely in excess of 
the value of the dwelling or the amount necessary to restore the property, the 
companies have applied for a restraining order. 








Dividend Wotice. 








ACIFIC FIRE INSURANCE COMPANY, 
NIntTyY-FouRTH, DIVIDEND. 
A semi-annual Dividend of Five per cent (5%) is payable on demand 
at the office of the Company, No. 32 Pine Street, New York. 
GEORGE JEREMIAH, 


New York, July 12, 1899. Secretary. 





























